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Introduction  

Cross -border referrals create an important opportunity for REMAX agents to serve 

clients beyond their local market.  

However, purchasing property in another country can involve different legal 

requirements, transaction processes, timelines, costs, and local practices. 

Understanding these differences helps referring agents and Regional Referral 

Coordinators set realistic expectations, communicate confidently with clients,  

and support a smoother handover to the receiving REMAX office.  

This guide provides an overview of the residential property purchase process in 

Bulgaria,  with particular focus on the information most relevant to international 

buyers and the REMAX professionals supporting them.   

It is designed to help you understand:   

• requirements that may apply to international buyers;  

• how offers, contracts, payments, and closing typically work;  

• the professionals involved during the transaction;  

• typical costs and commission practices;  

• important differences a foreign buyer should be aware of; and  

• what to expect when coordinating a cross - border referral with a REMAX office 

in Bulgaria  

How to Use This Guide  

Use this document as a reference before and during a cross -border referral.  

Before introducing a client to a REMAX professional in Bulgaria, review the sections 

that are most relevant to the client’s situation. Once the referral has been made, the 

receiving REMAX agent should remain the primary source of guidance regarding 

the loc al property search and transaction process.    

Important Note  

The information in this guide is intended as a practical orientation for REMAX 

professionals. Individual transactions may vary depending on the buyer, property, 

financing arrangements, location, and applicable regulations.  

This guide does not replace legal, tax, financial, or other professional advice. Clients 

should be encouraged to obtain appropriate professional advice where required.  
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Disclaimer  

Any references in these materials to commissions, fees, costs, financial models, 

revenues, profitability, performance levels, targets or other commercial matters are 

provided solely for general information and illustrative purposes. They are not 

intended t o constitute, and should not be understood as, recommendations, 

requirements, targets or benchmarks regarding the prices, commissions, fees, 

discounts or other commercial terms to be applied by any REMAX office, 

Broker/Owner or Sales Associate. Each indepe ndently owned and operated REMAX 

office must determine its own prices, commissions, fees, discounts, commercial 

terms, business strategy and other business decisions independently, based on its 

own circumstances and in compliance with applicable law . 

REMAX is an international network of independently owned and operated 

franchised real estate offices .  

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate is 

conducting business for its own risk and benefit.  

REMAX LLC (i) is not a party to, nor involved in, any agreements reached or 

concluded with any third party and (ii) does not assume any liability as a result of 

any business dealings between REMAX Europe, Regional Directors and Franchisees 

or Sales Associa tes and any third party.  
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Bulgaria  at a Glance   
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Bulgaria  at a Glance   

International Buyer Eligibility  

Foreign nationals can purchase  

residential property in Bulgaria,  

but rules differ when land is included:  

• EU/EEA citizens may generally acquire 

residential property and land.  

• Non -EU/EEA citizens may purchase apartments 

and buildings, but cannot directly own land.  

• Where a non -EU buyer wishes to acquire 

property that includes land, a Bulgarian 

company is typically required.  

• Additional restrictions apply to agricultural 

and forest land.  

Typical Purchase Process  

1 Property Search  

2 Offer  

3 Legal Due Diligence  

4  Preliminary Agreement & Deposit  

5  Final Notarial Deed  

6  Property Registration  

The preliminary agreement is legally binding and  

is typically accompanied by a 10% deposit.  

Financing  

Foreign buyers may obtain mortgage  

financing in Bulgaria, although lending  

criteria vary by bank.  

• Some banks lend to non -residents, while 

others may require long -term or permanent 

residency.  

• Non -resident buyers typically receive lower 

loan -to -value ratios than domestic buyers.  

• Financing should be explored early because  

it can significantly extend the transaction 

timeline.  

 

Closing & Ownership Transfer  

The final transaction is completed before  

a notary located in the district where the  

property is situated.  

Legal ownership transfers when the final Title Deed 

is signed, notarized, and registered in the Bulgarian 

Property Register. The notary submits the deed for 

registration on the same day.  

Typical Timeline  

Cash Purchase  –  

Approximately 4  – 8 weeks  

Financed Purchase  –  

Approximately 12 weeks or longer  

Complex transactions involving an existing 

mortgage  –  

May take 3 – 4 months  

Remote Transactions  

Need to be physically present?  

Yes ☐ | No ☒ 

(if represented through a valid Power of Attorney.)  

Remote closing possible?  

Yes  ☒| No ☐  

A buyer who cannot travel to Bulgaria may 

authorize a representative to attend the notarial 

closing on their behalf. A Power of Attorney issued 

abroad generally requires notarization, an apostille, 

and a certified Bulgarian translation.  
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Example  Cost s  Buyer  Seller  

Property Transfer & Registration Fees  ☒ ☐ 

Real Estate Commission  ☒ ☒1 

Legal/Notary Fees  ☒ ☒1 

Financing -Related Costs  ☒1 ☐ 

Capital Gains Tax  ☐ ☒1 

Mortgage Discharge Costs  ☐ ☒1 

As a general guideline, buyers should budget approximately 5.5 – 10% of the purchase price for 

transaction and closing costs. Exact costs depend on the municipality, property, financing 

arrangements, and agreed commission structure  

Key Referral Markets  

 
  

 
1 Where applicable  

Looking to send referrals to   

Greece, Spain, Germany, United Kingdom, with 

smaller volumes to Croatia, T ürkiye, and Albania  

Looking to receive referrals from  

United Kingdom, Germany, Greece, Israel, 

Romania, T ürkiye, Italy, Russia, Ukraine, Poland  
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Buyer Requirements  
in Bulgaria  
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Buyer Requirements in Bulgaria  

International buyers can purchase property in Bulgaria, but the rules differ depending on the buyer’s 

nationality and whether the property includes land.   

Buyer Eligibility   

Buyer  General Requirement  

EU/EEA Citizens  May generally acquire residential property and land. Agricultural and 

forest land are subject to additional requirements, including a five -year 

residency rule.  

Non -EU/EEA Citizens  May purchase apartments and buildings, but cannot directly own the 

underlying land.  

Non -EU/EEA Buyers 

Purchasing Land  

Typically acquire the property through a Bulgarian company. 

Additional restrictions apply to agricultural land.  

For a non -EU buyer considering a house or other property that includes land, the ownership structure 

should be reviewed with a Bulgarian legal professional before proceeding.   

Other Requirements  

Requirement  What to Know  

Bulgarian Identification 

Number  

Foreign buyers must obtain a Personal Identification Number (LNCh) 

from the Bulgarian National Revenue Agency.  

BULSTAT Registration  Foreign individuals owning property must register with the BULSTAT 

Register within 7 days of acquisition.  

Bulgarian Bank Account  Not legally required, although bank transfers are required for property 

payments above the applicable cash - payment threshold.  

Identification  A valid passport or ID card is required.  

Marital Status 

Documentation  

A certificate of marital status from the buyer’s home country may be 

required and must be apostilled and officially translated into Bulgarian.  

Tax Clearance  Buyers are required to provide confirmation from the Bulgarian 

National Revenue Agency that they have no outstanding tax liabilities.  

Translation  A sworn translator is required at the notarial transaction where the 

foreign buyer does not speak Bulgarian.  
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What to Establish Before the Referral  

Confirm the buyer’s:  

☒ Nationality  

☒ Intended property type, particularly whether land is included  

☒ Intended purchase location  

☒ Source of funding: cash or financing  

☒ Whether the transaction will need to be completed remotely  

Important  

Referring agents are not expected to determine the appropriate legal ownership structure for an 

international buyer.  

This is particularly important for non -EU buyers purchasing houses, development plots, agricultural 

land, or other property that includes land. The receiving REMAX agent and Bulgarian legal 

professional should confirm the appropriate structure before the b uyer commits to the transaction.   
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Example  Costs & Taxes  
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Example  Costs & Taxes  

Buyers should generally budget an additional 5.5  – 10% of the purchase price for transaction and 

closing costs. The exact amount depends on the municipality, property value, commission 

arrangement, financing, and professional services required.   

Example Buyer Costs  

Cost  Typical Amount/What to Know  

Local Property Transfer Tax  0.1 – 3% of the purchase price or municipal tax assessment value, 

whichever is higher. The rate is set by each municipality; in Sofia  

and Burgas it is 3%.  

Property Registration Fee  0.1% of the property value  

Notary Fees  Progressive statutory scale; approximately 0.5% on average + 20% 

VAT  

Real Estate Commission  For example,  2  – 4% of the purchase price  

Legal Fees  Typically €300  – €1,500  

Sworn Translator  Typically €100  – €300  

Certificates/Administrative 

Documents  

Approximately €50  – €100  

Additional Costs When Financing  

Mortgage financing may involve additional costs, including:  

• mortgage registration fee of 0.1% of the loan amount;  

• property appraisal, typically €180  – €350;  

• bank loan fees, typically €300  – €600;  

• additional notary fees for establishing the mortgage; and  

• property insurance, typically €100  – €200 annually.  

VAT on Property Transactions  

VAT treatment depends on the type and age of the property.  

Property  Typical VAT Treatment  

New Building – within 5 years of completion  20% VAT  

Existing Building – more than 5 years old  Generally VAT exempt  

Regulated Building Plot  20% VAT  

Unregulated Agricultural Land  Generally VAT exempt  
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Example Seller Costs  

Cost  Typical Amount/What to Know  

Real Estate Commission  For example,  2.5  – 5% of the sale price excluding VAT, although the 

commission may instead be paid by the buyer or divided between 

the parties  

Capital Gains Tax  10% flat rate on the gain, calculated as sale price minus acquisition 

price, reduced by a 10% statutory expense allowance. EU/EEA 

residents may be exempt on one residential property held over three 

years, up to two properties held over five years, or prope rty acquired 

by inheritance. Non -EU/EEA sellers do not qualify for any holding -

period exemption and always pay the 10% tax. Where the seller is a 

company, the gain is taxed as business income at 10% with no 

exemptions.  

Legal Fees  Typically €300  – €1,500  

Mortgage Discharge  Applicable where an existing mortgage must be repaid and removed 

from the Property Register  

Transaction Documents  Approximately €50  – €100 for required certificates and property 

documentation  

Important to Know  

Capital gains exemptions differ for EU/EEA and non -EU/EEA sellers. The applicable tax treatment 

should therefore be confirmed with an appropriate Bulgarian tax or legal professional.  

Transaction costs and taxes should also be calculated using the actual agreed purchase price. Buyers 

should not agree to record a lower value in the Title Deed solely to reduce taxes, as this can create 

significant legal and financial risk later.   
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Real Estate Agency & 
Commission Practices  
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Real Estate Agency & Commission 
Practices  

Real estate commission practices in Bulgaria are flexible and depend on the agreement between  

the client and the agency. There is no statutory minimum or maximum commission.   

Buyer & Seller Commission  

Commission Practice  Typical Approach  

Buyer Commission  For example,  2 – 4% of the purchase price, excluding VAT  

Seller Commission  For example,  2.5 – 5% of the sale price, excluding VAT, or for example  3 

– 6% including 20% VAT  

Secondary -Market 

Transactions  

Buyer often pays the commission  

Split Commission  Commission may be divided between buyer and seller  

Seller -Paid Commission  In some transactions, the seller pays the full commission  

New -Build/Developer 

Sales  

Buyer typically does not pay a commission when purchasing directly 

from a developer, unless an agency arrangement applies  

The applicable commission should always be confirmed with the receiving REMAX office for the 

specific property and transaction , since all transactions are uniquely negotiated.  

Buyer Representation  

Buyer representation is an important part of REMAX Bulgaria’s business model.  

REMAX Bulgaria reports that its 2024  – 2025 transactions were approximately 60/40 in favor of 

buyer representation, with some offices reaching approximately 70%.  

This differs from the broader Bulgarian market, where buyer representation is less established.   

How Commission Is Collected  

Practice  & REMAX Bulgaria  

Who invoices the client?   The REMAX office  

Who receives the commission?   The REMAX office  

When is commission typically due?   At signing of the Preliminary Agreement  

Can payment occur later?   Yes, occasionally at final closing  

Is commission negotiable?   Yes  
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In the broader Bulgarian market, commission is more commonly paid at the signing of the final Title 

Deed or shortly afterward.  

What Referring Agents Should Know  

Because commission arrangements are not standardized, referring agents should avoid assuming 

whether the buyer or seller will pay the commission.  

The receiving REMAX office should confirm the applicable commission, who is responsible for paying 

it, and when it becomes due before the client proceeds with the transaction.  
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Finding a Property  
and Making an Offer  
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Finding a Property and Making an 
Offer  

As the referring Agent, you can support your client by searching remax.eu or REMAX Bulgaria’s 

listing platform on their behalf, helping them identify which regions might fit their search criteria and 

informing them about what to expect when it comes to the purchase process.  

After identifying a suitable geographic area that matches your client’s criteria, reach out to your local 

REMAX Bulgaria agent. If you do not have a local contact, then reach out to REMAX Bulgaria’s 

Referral Coordinator to identify the best contact partner from the REMAX Bulgaria network. From 

there you can coordinate a handoff for your client, since the local agent will officially take over the 

property search, with you being a secon dary point of contact.  

The local agent on site will work with the buyer to understand their requirements, identify suitable 

properties, provide local market insight, coordinate property viewings, and guide them through the 

offer and negotiation process.  

Making an Offer  

Offers in Bulgaria are typically presented informally and may be made verbally or by email.  

Once the buyer and seller agree on the main terms, the process typically follows:  

1    Offer Accepted  

2     Property Reserved  

3     Legal Due Diligence  

4     Preliminary Agreement & Deposit  

5     Final Title Deed  

Reservation Fee  

After an offer is accepted, the buyer will often pay a small reservation fee, sometimes referred to as a 

“stop deposit,” to take the property off the market while due diligence and documentation are 

completed.  

The reservation fee is typically approximately €500 – €1,000.  

At this stage, the buyer’s lawyer normally begins legal due diligence on the property.  

Preliminary Agreement  

The Preliminary Sale -Purchase Agreement is the main written agreement used to secure the 

transaction.   
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It typically includes:  

1    Identification of the property  

2     Agreed purchase price  

3     Payment schedule  

4     Deadline for completing the sale  

5     Any applicable conditions  

6     Penalties if either party fails to complete the transaction  

The buyer typically pays a deposit of approximately 10% of the purchase price when the Preliminary 

Agreement is signed.  

Financing & Other Conditions  

Conditions can be included in the Preliminary Agreement where appropriate. Common examples 

include:  

1    Mortgage approval  

2     Satisfactory property or inventory inspection  

3     Removal of existing mortgages or other encumbrances before closing  

Buyers requiring financing should discuss this with the receiving REMAX agent early so that 

appropriate conditions can be included.  

When Does the Transaction Become Binding?  

The transaction becomes legally binding when the Preliminary Agreement is signed.  

If the buyer withdraws without a contractual basis, the buyer generally forfeits the deposit. If the 

seller withdraws, the seller is generally required to return double the deposit.  

Legal ownership does not transfer at this stage. Ownership transfers only after the final Title Deed is 

signed before the notary and registered in the Bulgarian Property Register.  
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Purchase Agreement  
and Legal Process  
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Purchase Agreement and Legal 
Process  

Once an offer is accepted, the buyer typically proceeds with legal due diligence before signing the 

Preliminary Sale -Purchase Agreement. The final transfer of ownership is completed through a 

notarized Title Deed.   

Legal Due Diligence  

It is highly advisable for the buyer to appoint a Bulgarian real estate lawyer to conduct the legal due 

diligence.  

Typical checks include:  

1    Reviewing the 10 -year chain of ownership;  

2     Checking for mortgages, liens, injunctions, easements, or other encumbrances;  

3     Confirming the property against cadastral records;  

4     Reviewing applicable zoning requirements; and  

5     Confirming that there are no outstanding property -related taxes or restitution claims.  

Due diligence typically takes around one month.  

Preliminary Sale -Purchase Agreement   

The Preliminary Sale -Purchase Agreement is a legally binding written contract that sets out the 

essential terms of the transaction.  

It typically includes:  

Key Term  What It Covers  

Property  Exact description and cadastral identification  

Purchase Price  Agreed price in euros  

Payment  Deposit and remaining payment schedule  

Closing  Deadline for signing the final Title Deed  

Conditions  Financing, inspection, or clearance of encumbrances, where applicable  

Penalties  Consequences if either party fails to complete the transaction  

The buyer typically pays a 10% deposit when the agreement is signed.  

If the buyer withdraws without a contractual basis, the deposit is generally forfeited. If the seller 

withdraws, the seller is generally required to return double the deposit.  
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Property Inspection  

A physical inspection is not legally required but is recommended.  

An inspection protocol and inventory list may be included in the Preliminary Agreement to document 

the condition of the property and any furniture or equipment included in the sale.  

Role of the Notary  

The final Title Deed must be executed before a public notary operating in the district where the 

property is located.  

The notary works with the parties and their legal representatives to confirm the required 

documentation and complete the final property transfer.  

From Preliminary Agreement to Ownership  

1    Preliminary Agreement Signed  

2     Final Documentation & Due Diligence  

3     Property Inspection, if applicable  

4     Final Title Deed Signed Before Notary  

5     Title Deed Registered  

6     Ownership Transfers  

Legal ownership does not transfer when the Preliminary Agreement is signed. The buyer becomes the 

legal owner once the final Title Deed has been signed, notarized, and registered in the Bulgarian 

Property Register.  
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Escrow, Payment  
and Closing   
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Escrow, Payment and Closing  

The final transaction is completed before a public notary in the district where the property is located. 

At this stage, the remaining purchase funds are paid and the final Title Deed is executed and 

registered.   

Payment of the Purchase Price  

The remaining balance is typically transferred by bank transfer when the final Title Deed is signed.  

For additional buyer protection, REMAX Bulgaria recommends using either:  

• a bank escrow account; or  

• the notary’s dedicated client account.  

In these cases, the funds can be released to the seller only after the Title Deed has been registered in 

the buyer’s name.  

Closing & Ownership Transfer  

The closing process typically follows:  

1    Final Documentation  

2     Title Deed Signed Before Notary  

3     Remaining Funds Paid  

4     Title Deed Registered  

5     Ownership Transfers  

The notary is required to submit the executed Title Deed electronically to the Bulgarian Property 

Register on the same day it is signed.  

Legal ownership transfers once the final Title Deed has been signed, notarized, and registered.  

Typical Transaction Timeline  

Transaction/Stage  Typical Timeline  

Cash Purchase  Approximately 4  – 8 weeks from accepted offer to closing  

Financed Purchase  Approximately 12 weeks or longer  

Existing Mortgage/More Complex 

Financing  
May extend to approximately 3  – 4 months  

Mortgage financing adds additional steps such as the property appraisal, bank approval, insurance 

requirements, and registration of the new mortgage.  
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 Can the Purchase Be Completed Remotely?  

☒ Yes.  If the buyer cannot travel to Bulgaria, a legal representative may attend the 

notarial closing using a valid Power of Attorney.  

A Power of Attorney issued outside Bulgaria generally must be:  

• notarized;  

• apostilled; and  

• accompanied by a certified Bulgarian translation.  

REMAX Bulgaria also notes that, under 2026 e -conveyancing rules, some notaries may accept 

qualifying electronically signed Powers of Attorney. This should be confirmed with the notary 

handling the transaction.  

Closing Requirements for International Buyers  

At closing, the buyer will typically need:  

• passport or identification;  

• Bulgarian Personal Identification Number (LNCh);  

• certificate of marital status;  

• confirmation of no outstanding Bulgarian tax liabilities; and  

• a sworn translator if attending in person and not fluent in Bulgarian.  

The translator interprets the Title Deed and co -signs the transaction documents.  

After Completion  

Foreign buyers have several obligations after the Title Deed is registered:  

Requirement  Deadline  

Registration in the BULSTAT Register  Within 7 days of acquiring the property  

Tax declaration filed with the municipality 

where the property is located  

Within 2 months of acquisition. Failure to file may 

result in administrative penalties.  

Transfer of utility accounts — water, electricity, 

gas, central heating  

Arranged personally by the buyer; not transferred 

automatically at closing  

Referring agents should make clients aware of these before completion, as the deadlines run from 

acquisition rather than from when the client returns home.  

 


