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INntroduction

Cross-border referrals create an important opportunity for REMAX agents to serve
clients beyond their local market.

However, purchasing property in another country can involve different legal
requirements, transaction processes, timelines, costs, and local practices.
Understanding these differences helps referring agents and Regional Referral
Coordinators set realistic expectations, communicate confidently with clients,
and support a smoother handover to the receiving REMAX office.

This guide provides an overview of the residential property purchase process
in Germany, with particular focus on the information most relevant to
international buyers and the REMAX professionals supporting them.

It is designed to help you understand:

requirements that may apply to international buyers;

how offers, contracts, payments, and closing typically work;

e the professionals involved during the transaction;

e typical costs and commission practices;

e important differences a foreign buyer should be aware of; and

e what to expect when coordinating a cross-border referral with a REMAX office
in Germany

How to Use This Guide
Use this document as a reference before and during a cross-border referral.

Before introducing a client to a REMAX professional in Germany, review the
sections that are most relevant to the client’s situation. Once the referral has been
made, the receiving REMAX agent should remain the primary source of guidance
regarding the local property search and transaction process.

The information in this guide is intended as a practical orientation for REMAX
professionals. Individual transactions may vary depending on the buyer, property,
financing arrangements, location, and applicable regulations.

This guide does not replace legal, tax, financial, or other professional advice. Clients
should be encouraged to obtain appropriate professional advice where required.
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Disclaimer

Any references in these materials to commissions, fees, costs, financial models,
revenues, profitability, performance levels, targets or other commercial matters are
provided solely for general information and illustrative purposes. They are not
intended to constitute, and should not be understood as, recommendations,
requirements, targets or benchmarks regarding the prices, commissions, fees,
discounts or other commercial terms to be applied by any REMAX office,
Broker/Owner or Sales Associate. Each independently owned and operated REMAX
office must determine its own prices, commissions, fees, discounts, commercial
terms, business strategy and other business decisions independently, based on its
own circumstances and in compliance with applicable law.

REMAX is an international network of independently owned and operated
franchised real estate offices.

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate is
conducting business for its own risk and benefit.

REMAX LLC (i) is not a party to, nor involved in, any agreements reached or
concluded with any third party and (ii) does not assume any liability as a result of
any business dealings between REMAX Europe, Regional Directors and Franchisees
or Sales Associates and any third party.

/
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Germany at a Glance

International Buyer Eligibility 000
Foreign nationals can generally {&5@}{}
purchase residential and commercial

property in Germany without restrictions.

* EU/EEA buyers: generally have the same
property ownership rights as German citizens.

¢ Non-EU buyers: generally have the same
property ownership rights; additional
requirements may arise with financing
or compliance.

e Special regulations may apply to certain
agricultural or forestry land, regardless of
nationality.

* Property ownership does not provide
residency, visa, or citizenship rights.

Financing

Mortgage financing may be available

to international buyers through German
banks, although requirements vary
depending on the buyer’s financial
circumstances and country of residence.
International buyers may face:

e higher equity requirements;

e additional income and asset documentation;

* enhanced source-of-funds verification; and

¢ longer approval timelines.

Obtaining financing before Offer and Negotiation
is strongly recommended.

Typical Timeline 1
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Financing Approval -
Approx. 3 - 8 weeks, where required

Notarization - Usually within 1 - 3 weeks
Legal Completion Process - Approx. 2 - 6 weeks

Ownership Registration - several weeks after
payment

Cross Border Referral Guide

Typical Purchase Process X

1 Property Search & Viewings X(\
2 Financing (if required)

3 Offer & Negotiation

4 Draft Purchase Agreement

5 Notarization

6 Priority Notice

7 Notice of Due Payment

8 Purchase Price Payment

©

Land Register - Handover

A German civil law notary (Notar) is mandatory. The
purchase becomes legally binding after notarization of
purchase contract, while legal ownership transfers later
when the buyer is registered in the German Land
Register (Grundbuch).

Closing & Ownership Transfer

Germany does not generally use a @

traditional escrow system.

e After notarization, the notary completes the
required legal formalities.

¢ Once these requirements are satisfied, the
notary issues a Notice of Due Payment
(Falligkeitsmitteilung).

* The buyer or financing bank then typically
transfers the purchase price directly to the
seller.

e Legal ownership transfers when the buyer is
registered in the Land Register (Grundbuch).

e Property handover generally follows payment
according to the terms of the purchase
agreement.

Remote Transactions

International buyers do not necessarily
need to be physically present in Germany
for the notarization.

A buyer who cannot attend may generally appoint
a representative using a valid Power of Attorney.
Depending on where the Power of Attorney is
executed, notarization, legalisation, or an apostille
may be required.

Remote arrangements should therefore be
discussed with the notary well in advance.
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Example Costs Beyond the Purchase Price

Buyers should typically budget approximately 8 - 15% of the purchase price.

These may include:

Real Estate Transfer Tax 3.5 - 6.5%, depending on the federal state

Notary & Land Register Fees Approx. 1.5 - 2%

Commission Where applicable
Financing costs Where applicable
Legal, tax, translation, or Where required

other professional services

What Referring Agents Should Know

The referring agent does not need to explain the German legal process in detail. The priority is to
establish the client’s needs, identify any financing or international-buyer considerations, set
appropriate expectations, and connect the client with the receiving REMAX professional as early as
possible.

The receiving REMAX agent, notary, lender, and other relevant local professionals can then guide the
buyer through the specific requirements of the transaction.

Key Referral Markets

Looking to Receive Referrals from
United States, Canada, Czech Republic, Spain,
Portugal, Austria, Switzerland, Netherlands & Belgium

7 T
E e

Looking to Send Referrals to
Spain, Portugal, Italy, Austria, Switzerland,
Croatia, United States & Canada

VN
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Buyer Reguirements in Germany

International Buyer Requirements

Foreign nationals can generally purchase residential and commercial property in Germany without
restrictions, regardless of nationality or country of residence.

Buyer Eligibility

Buyer General Requirement

EU/EEA Citizens Can generally purchase property under the same conditions as German
citizens.

Non-EU/Third- Can generally purchase property without special authorization. Additional

Country Citizens documentation or compliance requirements may apply, particularly when

financing is involved.

Special rules may apply to certain agricultural and forestry properties.

Other Requirements

Requirement What to Know

German Tax ID Not required before searching for a property. During the transaction, tax
registration may become necessary, particularly for the assessment of Real
Estate Transfer Tax.

German Bank Not legally required, although it may simplify payments and ongoing
Account property-related expenses.

Identification A valid passport or national ID card is generally required for notarization.
AML & Source of Buyers must comply with applicable Anti-Money Laundering requirements
Funds and may need to provide documentation demonstrating the origin of the

purchase funds. Real estate purchases may not be paid in paper cash,
cryptocurrency, gold, platinum or precious stones. Buyers should be
prepared to provide evidence of payment through traceable banking
channels.

Foreign Documents Depending on the document and country of origin, certified translations,
apostilles, or legalization may be required.

Property Ownership  Purchasing property in Germany does not provide residency, visa, or
& Residency citizenship rights.
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What to Establish Before the Referral

Before sending a referral, establish:

the buyer’s nationality and country of residence;

X

where in Germany they are considering purchasing;

X

X

the type of property they are looking for;

X

how the property will be used;

X

how the purchase will be funded;

whether German financing will be required; and

X

X

whether any foreign documents, representatives, or remote arrangements may be required.

These details allow the receiving REMAX agent to identify potential financing, documentation, or
transaction requirements early and involve the appropriate local professionals where necessary.

Important

Referring agents are not expected to determine a buyer’s legal eligibility or interpret German
property regulations. Their role is to identify the relevant client information and connect the buyer
with the appropriate REMAX and local professional support.

/
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Example Costs & Taxes

Example Buyer Costs

Cost

Example amounts and what to Know

Real Estate Transfer Tax
(Grunderwerbsteuer)

Notary & Land
Register Fees

Real Estate
Commission

Financing Costs

Legal/Tax Advice

Translation/
Interpretation

3.5 - 6.5% of the purchase price, depending on the federal state where
the property is located.

Approximately 1.5 - 2% of the purchase price combined.

Where applicable, example commissions can be 3 - 4% of the purchase
price plus VAT for the buyer. Exact commission varies by region,
property, and brokerage agreement.

Varies. May include lender arrangement fees, property valuation fees,
mortgage registration costs, and other financing-related expenses.

Optional and varies depending on the professional services required.

May apply for international buyers where certified translations or an
interpreter are required.

Real Estate Transfer Tax

The applicable Real Estate Transfer Tax varies by federal state and currently ranges from 3.5% to
6.5%. Examples below may change over time and should be confirmed:

Bavaria..........ccooenieinnennnns
Baden-Wiirttemberg...........
Berlin......nenn,
Hamburg...........ccoovvvvn,
North Rhine-Westphalia....

Schleswig-Holstein ..............

Cross Border Referral Guide

.................. 3.5%
.................. 5.0%
.................. 6.0%
.................. 5.5% /
.................. 6.5%

.................. 6.5%
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Example Seller Costs

Cost

Example amounts and what to Know

Real Estate
Commission

Capital Gains/
Income Tax

Mortgage Discharge
Costs

Energy Performance
Certificate

Legal/Tax Advice

Important

Where applicable, example commission can be 3 - 4% of the purchase
price plus VAT for the seller. Exact commission depends on the
brokerage arrangement.

May apply depending on the seller’s circumstances and how long the
property has been owned.

May apply where an existing mortgage or land charge must be
removed.

Costs may apply where a certificate is required for the sale.

Optional and varies depending on the services required.

Exact costs depend on the property’s location, value, financing arrangements, brokerage agreement,
and the circumstances of the buyer or seller. Buyers and sellers should confirm the costs and tax
obligations applicable to their transaction with their REMAX agent, notary, lender, tax adviser, or
other appropriate professional.

/
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Real Estate Agency & Commission
Practices

Buyer & Seller Commission

In Germany, a real estate agent may represent the seller, the buyer, or, where legally permitted, both
parties. The exact arrangement depends on the brokerage agreement and applicable legal
requirements.

For transactions involving apartments and single-family homes, statutory rules may apply to the
allocation of the brokerage commission between buyer and seller.

For residential property transactions, it is common for both the buyer and seller to pay a brokerage
commission. Where both parties are subject to a commission, the applicable commission rates must
comply with the statutory requirements

Party Examples

Buyer Where applicable, example commission can be 3 - 4% of the purchase
price plus VAT.

Seller Where applicable, example commission can be 3 - 4% of the purchase
price plus VAT.

Commission Rate Commission rates are generally negotiated individually and vary
depending on the region, property type and brokerage agreement.
However statuatory requirements may apply to the allocation of the
commission between buyer and seller.

Important:

Where the broker acts for both buyer and seller in a transaction subject to § 656¢c BGB, the
commission payable by each party may not be agreed at different amounts. Where only one party
has engaged the broker and the other party is required to contribute to the commission, the
contracting party must remain liable for at least the same amount, subject to the applicable statutory
requirements.

Brokerage Agreement

The relationship between the client and real estate agent is governed by a brokerage agreement.
This typically defines:

¢ the scope of services provided;

¢ the applicable commission;

¢ when the commission becomes payable; and

¢ the rights and obligations of the parties.

International buyers should understand the applicable commission arrangement before entering into
a brokerage agreement.
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When Is Commission Payable?

Brokerage commission generally becomes payable once:

¢ avalid brokerage agreement exists;

¢ the purchase agreement has been validly notarized; and

e the agent’s services have resulted in the successful conclusion of the transaction.

Following notarization, the real estate agent typically issues the commission invoice. The applicable

payment deadline is specified in the invoice or brokerage agreement.

Buyer Representation

REMAX agents can support international buyers throughout the purchasing process, including:
1 / Identifying suitable properties

2 / Arranging property viewings

Providing local market insights

Coordinating negotiations

Facilitating communication between buyer and seller

~N 0N N N

Liaising with the notary, lender, and other advisers

7 / Supporting the transaction through completion

The exact representation model and commission arrangement should be confirmed with the receiving
REMAX office for the individual referral.

Important

Commission arrangements can vary by region, property, brokerage agreement, and representation
model. Referring agents should therefore confirm the applicable commission and representation
structure with the receiving REMAX office before setting expectations with the client.

N
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Finding a Property and Making an
Offer

As the referring Agent, you can support your client by searching on remax.eu or REMAX Germany’s
listing platform on their behalf, helping them identify which regions might fit their search criteria and
informing them about what to expect when it comes to the purchase process.

After identifying a suitable geographic area that matches your client’s criteria, reach out to your local
REMAX agent contact or if you do not have one yet, reach out to REMAX Germany’s Referral
Coordinator to identify the best contact partner from the REMAX Germany network. From there you
can coordinate a handoff for your client, since the local agent will officially take over the property
search, with you being a secondary point of contact.

The local agent on site will work with the buyer to understand their requirements, identify suitable
properties, provide local market insight, coordinate property viewings, and guide them through the
offer and negotiation process.

For an international buyer, this local support is particularly important. Property availability, local
market practices, property-use restrictions, and transaction procedures may differ from those in the
buyer’s home country.

Submitting an Offer

Purchase offers in Germany are generally informal, and there is no nationwide standard offer form.
Offers may be made:

e verbally;

* by email;

e in writing; or

¢ through the real estate agent.

A typical offer may include the purchase price, financing status, preferred timeline, preferred notary,
where applicable, and other agreed commercial terms. The seller may accept, reject, negotiate the
offer and may continue to consider competing offers, or withdraw the property from the market.

Financing

International buyers may be eligible for mortgage financing from German banks, although lending
requirements vary depending on the buyer’s financial circumstances and country of residence.

International buyers may face:
¢ higher equity requirements;
e additional income and asset documentation;

¢ enhanced source-of-funds verification; and
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* longer approval timelines.

There is no statutory financing contingency period in Germany. For buyers requiring financing,
financing should therefore be approved before an offer is submitted to the seller. Once financing has
been confirmed, the buyer can proceed with the offer and negotiation process.

When Does the Transaction Become Binding?

An accepted offer does not create a legally binding obligation to purchase the property.

Neither an accepted offer, verbal commitment, email correspondence, nor a standard reservation
agreement creates a binding property purchase.

The transaction becomes legally binding only when the purchase agreement has been notarized
before a German notary.

After the purchase price has been paid and the remaining legal requirements have been fulfilled, the
buyer is registered as the new owner in the German Land Register (Grundbuch). Legal ownership
transfers upon this registration.

Is a Deposit Required?

Generally, no. Unlike in many international property markets, buyers in Germany are not normally
required to pay an earnest money deposit when an offer is accepted.

Instead:

1 / The purchase agreement is notarized.

2 / The notary completes the required legal formalities.

3 / The notary issues the Notice of Due Payment (Falligkeitsmitteilung).

4 / The buyer transfers the purchase price once payment is officially due.

Reservation Fees

Reservation agreements may occasionally be used, particularly for new developments or selected
high-demand properties, but they are not standard practice.

Reservation Typical Practice

Reservation required? No - voluntary and individually agreed

Typical reservation fee Approximately €2,000 - €10,000

Refundable? Depends on the terms of the reservation agreement

A reservation agreement does not replace the notarized purchase agreement and does not itself
create the same legally binding obligation to complete the property purchase.
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Purchase Agreement and Legal
Process

Purchase Agreement and Legal Process

Once the buyer and seller have agreed on the commercial terms, a German civil law notary (Notar)
prepares the draft purchase agreement. A notary is mandatory for a German real estate transaction.
The purchase agreement becomes legally binding only once it has been notarized.

Typical Legal Process
1 / Financing Approval (if required)

2 Offer and Negotiation

N

Due Diligence

»

Draft Purchase Agreement
Notarization

Priority Notice

Notice of Due Payment

Purchase Price Payment

©

Land Register Registration

N
NN N N N N N N

Handover

—t
o

Legal Checks and Due Diligence

Most due diligence should be completed before the purchase agreement is notarized, as buyers
remain responsible for determining whether the property meets their legal, financial, and technical
expectations.

Check What It Covers

Land Register Review Confirms ownership and identifies registered mortgages, land charges,
easements, rights of way, and other registered rights or restrictions.

Property Documentation May include floor plans, Energy Performance Certificate, condominium
documents, homeowners’ association records, and tenancy
agreements, where applicable.

Condominium Review Where applicable, reviews condominium regulations, homeowners’
association records, contributions, and other relevant documentation.
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Technical Inspection May assess the building structure, roof, facade, heating, plumbing,
electrical systems, moisture or water damage, energy efficiency, and
potential renovation needs.

Planning & Depending on the property, buyers may investigate zoning, planning
Environmental restrictions, listed-building status, contaminated land, flood risk, or
Considerations future development plans.

Existing Tenancies For rented or investment properties, existing leases, rental income,

operating costs, and occupancy status should be reviewed.

A technical inspection or building survey is not legally required, but independent surveyors or
engineers may be engaged, particularly for older or higher-value properties.

The Role of the Notary

The German notary is an independent and impartial public official and does not represent either
the buyer or seller.

M O

The notary typically: The notary does not:
e prepares the purchase agreement; e negotiate commercial terms;
¢ explains its legal consequences; e represent one party against the other;
¢ verifies the identity and legal capacity of e assess the physical condition of the
the parties; property;
e supervises the notarization; e determine whether the purchase is a
» coordinates the required registration good investment; or
procedures; and e provide individualized tax or investment
¢ initiates the process for transferring advice.

ownership through the Land Register.

Buyers should engage a lawyer, tax advisor, surveyor, or other specialist where additional professional
advice is required.

Notarization of the Purchase Agreement

At the notarization appointment, the notary reviews and explains the purchase agreement
and confirms that the parties understand its legal consequences.

If an international buyer does not sufficiently understand German, a certified interpreter may be
required. Once the agreement has been notarized, it becomes legally binding on the buyer and seller.

The subsequent payment and ownership-transfer steps are covered in the Payment and Closing
section.
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Escrow, Payment and Closing

From Notarization to Payment

After the purchase agreement has been notarized, the notary coordinates the legal steps required
before the purchase price becomes due.

The process typically follows:

1 / Notarization

2 / Priority Notice

3 / Notice of Due Payment

4 / Purchase Price Payment

5 / Land Register

6 / Handover

The notary typically arranges for a Priority Notice (Auflassungsvormerkung) to be entered in the

Land Register. This protects the buyer’s right to become the registered owner while the remaining
requirements are completed.

Once the necessary conditions have been satisfied, the notary issues the Notice of Due Payment
(Falligkeitsmitteilung) informing the buyer that the purchase price can be paid.

Payment of the Purchase Price

Germany does not typically use a notary escrow account for standard residential transactions.

Instead:
= 5 & et
O | | 4

The buyer receives The buyer and/or The seller confirms The transaction

the Notice of Due financing bank receipt of the funds. proceeds toward

Payment from the transfers the handover and final

notary. purchase price ownership
directly to the registration.
seller.

A notary escrow account may be used in exceptional circumstances, but it is not the standard
process. Real estate purchase prices in Germany may not be paid in cash, cryptocurrency, gold,
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platinum or precious stones. Buyers should be prepared to provide evidence of payment through
traceable banking channels.

Property Handover

Handover generally takes place once the purchase price has been paid, according to the terms
established in the purchase agreement.

At handover, the parties typically:

¢ transfer the keys;

* record relevant meter readings;

¢ document the condition of the property; and
¢ complete a handover protocol.

From the agreed handover date, possession and the economic benefits and responsibilities
associated with the property generally pass to the buyer.

Registration of Ownership

Payment of the purchase price and handover do not themselves make the buyer the registered legal
owner. The notary coordinates the remaining requirements for registration, including confirmation
relating to the Real Estate Transfer Tax. Once all requirements have been satisfied, the buyer is
entered as the new owner in the German Land Register (Grundbuch).

Typical Transaction Timeline

Transaction/Stage Typical Timeline
Financing Approval Approx. 3 - 8 weeks, where required
Notarization Usually within 1 - 3 weeks

Notice of Due Payment/Legal Completion Process Approx. 2 - 6 weeks

Final Ownership Registration Typically several weeks after payment

Most residential transactions are completed within approximately 6 months overall, although timing
varies depending on financing, documentation, Land Register processing, discharge of existing
mortgages, and the complexity of the transaction.

Can the Purchase Be Completed Remotely?

Yes. In Germany, buyers may generally appoint a representative using a valid

&

Power of Attorney. Depending on where the Power of Attorney is executed,
notarization, legalization, or an apostille may be required before it can be accepted
in Germany. The specific requirements should be discussed with the notary well in
advance of the scheduled notarization appointment
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