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INntroduction

Cross-border referrals create an important opportunity for REMAX agents to serve
clients beyond their local market.

However, purchasing property in another country can involve different legal
requirements, transaction processes, timelines, costs, and local practices.
Understanding these differences helps referring agents and Regional Referral
Coordinators set realistic expectations, communicate confidently with clients,
and support a smoother handover to the receiving REMAX office.

This guide provides an overview of the residential property purchase process in
Italy, with particular focus on the information most relevant to international buyers
and the REMAX professionals supporting them.

It is designed to help you understand:

requirements that may apply to international buyers;

how offers, contracts, payments, and closing typically work;

e the professionals involved during the transaction;

e typical costs and commission practices;

e important differences a foreign buyer should be aware of; and

e what to expect when coordinating a cross-border referral with a REMAX office
in ltaly

How to Use This Guide
Use this document as a reference before and during a cross-border referral.

Before introducing a client to a REMAX professional in Italy, review the sections that
are most relevant to the client’s situation. Once the referral has been made, the
receiving REMAX agent should remain the primary source of guidance regarding
the local property search and transaction process.

The information in this guide is intended as a practical orientation for REMAX
professionals. Individual transactions may vary depending on the buyer, property,
financing arrangements, location, and applicable regulations.

This guide does not replace legal, tax, financial, or other professional advice. Clients
should be encouraged to obtain appropriate professional advice where required.
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revenues, profitability, performance levels, targets or other commercial matters are

provided solely for general information and illustrative purposes. They are not
intended to constitute, and should not be understood as, recommendations,
requirements, targets or benchmarks regarding the prices, commissions, fees,
discounts or other commercial terms to be applied by any REMAX office,

Broker/Owner or Sales Associate. Each independently owned and operated REMAX

office must determine its own prices, commissions, fees, discounts, commercial

terms, business strategy and other business decisions independently, based on its

own circumstances and in compliance with applicable law.

REMAX is an international network of independently owned and operated
franchised real estate offices.

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate is

conducting business for its own risk and benefit.

REMAX LLC (i) is not a party to, nor involved in, any agreements reached or

concluded with any third party and (ii) does not assume any liability as a result of
any business dealings between REMAX Europe, Regional Directors and Franchisees

or Sales Associates and any third party.
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italy at a Glance

International Buyer Eligibility oOo
Foreign nationals can purchase property in Italy, ﬁ{g\’%}ﬁ
but eligibility differs depending on citizenship.

* EU, EEA, and Swiss citizens may generally purchase
property freely and have essentially the same
property-purchase rights as Italian citizens.

¢ Non-EU citizens may generally purchase if they are
legally resident in Italy with a valid residence permit
or if a condition of reciprocity exists between Italy
and their country of citizenship.

¢ Reciprocity is normally verified by the notary based on
guidance from the Italian Ministry of Foreign Affairs.

e Certain properties, including agricultural land,
properties of historical or cultural interest, and
properties near national borders or military areas,
may be subject to additional requirements or
restrictions.

Financing

Foreign buyers, including EU and non-EU

citizens, may be eligible for mortgage

financing in Italy.

* Banks may apply stricter lending criteria to
international buyers.

* Non-resident buyers are typically offered lower
loan-to-value ratios, often around a maximum
of 50 - 60%.

¢ Buyers may be required to provide additional
income documentation and financial guarantees.

¢ Financing should ideally be arranged before an
offer is submitted, or the offer should include an
appropriate financing condition.

Mortgage approval generally takes approximately

1- 2 months.

Typical Timeline

O0Om

Cash Purchase - Approximately 30 days éé E—j
from accepted offer to final deed

Financed Purchase - Approximately 60 - 90 days from
accepted offer to final deed

Mortgage Approval - Approximately 1- 2 months
Property Search & Due Diligence - Variable

Offer to Acceptance - Days to a few weeks

Transaction timing can vary depending on financing,
property documentation, due diligence, and the
circumstances of the individual transaction.

Cross Border Referral Guide

Typical Purchase Process X
Property Search & Due Diligence X(\

Purchase Offer

Offer Accepted

Preliminary Agreement, where used

Final Notarial Deed

Ownership Transfer

The Italian notary is a mandatory, impartial public official

who verifies the legality of the transaction and executes

the final property transfer.

U1 hWN-—-

Closing & Ownership Transfer

The final closing takes place before the

notary through the final deed of sale

(rogito notarile). At closing:

* the outstanding purchase price is paid;

* applicable transfer taxes are paid;

* the final deed is executed; and

* the notary arranges registration and transcription of
the deed in the appropriate public registries.

Legal ownership officially transfers to the buyer when the

final deed is executed and signed before the notary.

&

Remote Transactions

International buyers can complete a property
purchase remotely using a notarized Power
of Attorney (procura notarile).

Where the Power of Attorney is executed outside Italy,

it generally needs to be:

* notarized;

e apostilled or legalized; and

¢ accompanied by a sworn ltalian translation.

These arrangements should be made in advance with the
receiving REMAX agent and notary.
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Costs Beyond the Purchase Price

International buyers should plan for additional transaction costs, which may include:
e registration, mortgage, and cadastral taxes, or VAT depending on the transaction;
¢ notary fees;

* real estate commission;

* mortgage-related costs, where applicable; and

e translation and interpreter costs, where required.

Unlike many other markets, in Italy the real estate commission is typically paid by both the buyer and
seller. Each party generally pays approximately 2 - 4% of the purchase price, plus 22% VAT, although
commissions are freely negotiable.

What Referring Agents Should Know

Before making an international buyer referral to Italy, establish:

¢ the buyer’s nationality and residency status;

e available budget;

¢ whether the property will be a primary residence, second home, or investment;
¢ whether financing will be required; and

¢ the buyer’s intended purchase timeline.

International buyers will also require an Italian Tax Identification Number (Codice Fiscale) to purchase
property.

Referring agents should be particularly clear that buyers in Italy typically pay a real estate
commission. This is identified by REMAX Italy as one aspect of the Italian process that can surprise
international buyers.

Key Referral Markets

Looking to Receive Referrals from Looking to Send Referrals to
anywhere in the world anywhere in the world

N 1 N N A N A

REMAX ltaly is open to both receiving and sending referrals globally.
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Buyer Requirements in Italy

International buyers can purchase property in Italy, but eligibility and requirements differ depending
on the buyer’s citizenship and residency status.

International Buyer Eligibility

Buyer

General Requirement

EU/EEA Citizens

Swiss Citizens

Non-EU Citizens Legally
Resident in Italy

Non-EU Citizens Residing

Abroad

May generally purchase property freely and have essentially the same
property-purchase rights as Italian citizens.

May generally purchase property freely without special authorization
based on citizenship.

May generally purchase property with a valid Italian residence permit.

May generally purchase where a condition of reciprocity exists
between Italy and their country of citizenship.

For non-EU buyers residing abroad, reciprocity essentially considers whether Italian citizens are
permitted to purchase property in the buyer’'s home country. The notary normally verifies whether
the reciprocity requirement is satisfied.

Other Requirements

Requirement

What to Know

[talian Tax Identification
Number

[talian Bank Account

AML & Source of Funds

Language &
Documentation

International Fund

Transfers

Power of Attorney

Cross Border Referral Guide

Required. Buyers must obtain a Codice Fiscale from the Italian
Revenue Agency. It can also be requested abroad through an Italian
Consulate.

Not legally required, but may be helpful. International transfers can
take longer, and closing payments are normally made by bank transfer
or Italian bank-certified check.

Buyers must complete the required anti-money laundering checks and
be able to document the source of their purchase funds.

The final deed is in Italian. If the buyer does not understand Italian, a
translation and interpreter or a bilingual deed must be arranged in
accordance with ltalian notarial requirements.

Buyers should account for international wire-processing times when
planning the closing date.

International buyers who cannot attend closing may generally
complete the transaction through a properly executed Power of
Attorney.
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Property-Specific Restrictions

Although most residential property can be purchased without additional permits, special rules may
apply to certain properties, including:

e properties of historical or cultural interest, which may be subject to a State right of pre-emption;
e agricultural land, where neighboring farmers or tenants may have pre-emption rights; and
e properties located near national borders or military areas, where additional authorization may be required.

The receiving REMAX agent and notary can identify whether any property-specific requirements
apply.

Property Use & Primary Residence Benefits

International buyers should establish early whether the property will be used as a primary residence,
second home, or investment property.

This is particularly important in Italy because the intended use can affect the taxes payable on the
purchase.

Non-resident foreign buyers may potentially qualify for Italy's primary residence tax benefits
(agevolazioni prima casa), which reduce registration tax from 9% to 2%. Qualifying generally requires
the buyer to transfer their residence to the municipality where the property is located within 18
months of closing.

What to Establish Before the Referral

Before progressing a referral, establish:

X

The buyer’s nationality and residency status

Whether the buyer is an EU/EEA/Swiss or non-EU citizen

X

X

Where in ltaly they are considering purchasing

Whether the property will be a primary residence, second home, or investment

X

The buyer’s available budget

X X

How the purchase will be funded

Whether mortgage financing will be required

X

X

The buyer’s intended purchase timeline

Whether the transaction may need to be completed remotely

X

These details allow the receiving REMAX agent to identify potential eligibility, financing, tax,
documentation, and transaction considerations early.

Important
Referring agents are not expected to determine whether a non-EU buyer satisfies Italy’s reciprocity
requirements or whether a buyer qualifies for specific tax benefits.

Their role is to identify the relevant client information and connect the buyer with the receiving
REMAX agent and appropriate local professionals. The notary will verify the legal requirements
applicable to the individual transaction.

Cross Border Referral Guide 10/ 26
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Example Costs & Taxes

Buyers and sellers should plan for transaction costs in addition to the agreed property price. In Italy,
the taxes payable depend primarily on whether the property is purchased from a private individual or
a company and whether the buyer qualifies for primary residence tax benefits.

Example Buyer Costs

Cost

Example amounts and what to Know

Registration Tax - Private
Seller, Primary Residence

Registration Tax - Private
Seller, Second Home

Mortgage & Cadastral
Taxes - Private Seller

Purchase from Developet/
Company, where VAT
applies

Notary Fees

Preliminary Contract
Registration

Real Estate Commission

Mortgage Costs

Translation/Interpreter

2% of the cadastral value, minimum €1,000

9% of the cadastral value, minimum €1,000

€50 each

VAT of 4% for a primary residence, 10% for a second home, or 22%
for a luxury property, plus fixed registration, mortgage, and cadastral
taxes of €200 each

Typically €1,500 - €3,000+, depending on the property value and
complexity

Where a preliminary agreement (compromesso) is used, registration
tax and stamp duty are payable on registration with the Revenue
Agency. Partly recoverable at the final deed.

For example, 2 - 4% of the purchase price + 22% VAT

Where applicable, substitute tax of 0.25% for a first home or 2% for
a second home, plus bank arrangement and appraisal costs

Variable, where required

These figures are indicative and should be confirmed for the individual transaction with the notary
and other appropriate professionals.

Primary Residence Tax Benefits

Buyers who qualify for Italy's primary residence tax benefits (agevolazioni prima casa) pay
registration tax of 2% rather than 9% when purchasing from a private seller, so the difference is

substantial.

The benefit is not automatic. The buyer must transfer their residence to the municipality where the
property is located within 18 months of the closing date.

This is a technical area and eligibility depends on the buyer’s foreign residence, citizenship, and
individual circumstances. Referring agents should not assume a client will qualify, and eligibility must
be confirmed with the notary on a case-by-case basis.

Cross Border Referral Guide
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Example Seller Costs

Cost Example amounts and what to Know

Real Estate Commission For example, 2 - 4% of the sale price + 22% VAT

Capital Gains Tax May apply depending on how long the property has been owned
and the seller’s circumstances

Property/ Additional costs may arise for cadastral or building compliance,

Documentation Costs the Energy Performance Certificate, or other required professional
services

Capital Gains Tax

Where a property is sold more than five years after purchase and it was the seller’'s primary residence,
no capital gains tax applies. In other cases, any capital gain is taxable, and a substitute tax of 26%
may be applied at the final deed upon request.

Because the exact treatment depends on the individual seller and transaction, the applicable capital
gains position should be confirmed with the notary or an appropriate tax professional.

Ongoing Property Costs

International buyers should also consider costs that may apply after the purchase:

Ongoing Cost What to Know

IMU Annual municipal property tax generally applies to second homes.
Primary residences are generally exempt, except certain luxury
property categories.

TARI Municipal waste tax payable by the property owner or occupier,
as applicable.

Condominium Fees Apply to condominium properties and vary depending on the
building and services provided.

Utilities Electricity, gas, water, and other utility contracts generally need to be
transferred or activated in the buyer’s name after closing.

For condominium properties, buyers should also be aware that they may be jointly liable with the
seller for unpaid condominium charges relating to the current and previous financial year. Reviewing
the condominium administrator’s statement is therefore an important part of the transaction.

Important

Purchase taxes generally do not differ based solely on the buyer’s citizenship. Instead, the amount
payable depends on factors such as the type of seller, property use, eligibility for tax benefits,
property value, and financing arrangements.

Exact taxes and transaction costs should always be confirmed for the individual purchase with the
notary and appropriate tax or financial professionals.

Cross Border Referral Guide 13/ 26
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Real Estate Agency & Commission
Practices

Italy differs from many international markets because real estate commission is typically paid by both
the buyer and the seller. The real estate agent traditionally acts as an impartial mediator between the
parties rather than exclusively representing one side.

Example Buyer & Seller Commission

Party Examples

Buyer For example, 2 - 4% of the purchase price + 22% VAT.

Seller For example, 2 - 4% of the sale price + 22% VAT.

Commission Rate Freely negotiated. There is no statutory maximum commission.

There can be exceptions. For example, in some new-development sales, the seller or developer may
pay the commission, or the parties may negotiate a different arrangement.

Representation Model

Under the traditional Italian model, the real estate agent acts as an impartial mediator working to
bring the buyer and seller together and complete the transaction.

Dedicated buyer representation does exist but remains a minority of transactions.

Within the REMAX network, two agents may also cooperate on a transaction, with one supporting
the buyer and the other supporting the seller.

When Is Commission Payable?

The agency commission generally becomes due when the purchase offer is accepted and the
acceptance is communicated to the buyer, provided there is no outstanding conditional clause.

If the offer contains a condition, such as mortgage approval, the commission generally becomes due
after that condition has been satisfied or removed.

Depending on the agreement with the client, commission may also be paid at the preliminary
contract stage or, less commonly, at final closing.

The agency issues a formal invoice, and payment must be made using traceable payment methods.

Cross-Border Referral Fees

For international referrals, REMAX Italy’s standard referral fee is 25% of the gross commission
generated by the referred client.

The referral fee is calculated only on the commission paid by the referred party.
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For example:

e if a referred buyer pays the receiving REMAX agency €10,000 in commission, excluding VAT;

e the referral fee is 25% of that commission; and

¢ the referring agent receives €2,500.

Any commission paid by the seller is not included in the referral fee calculation for that buyer referral.

The same principle applies to a seller referral: the referral fee is calculated on the commission
generated by the referred seller.

Cross Border Referral Guide 16 / 26
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Finding a Property and Making an
Offer

As the referring Agent, you can support your client by searching remax.eu or REMAX ltaly’s listing
platform on their behalf, helping them identify which regions might fit their search criteria and
informing them about what to expect when it comes to the purchase process.

After identifying a suitable geographic area that matches your client’s criteria, reach out to your local
REMAX agent contact or if you do not have one yet, REMAX Italy’s Referral Coordinator
(referrals@remax.it) to identify the best contact partner from the REMAX Italy network. From there
you can coordinate a handoff for your client, since the local agent will officially take over the property
search, with you being a secondary point of contact.

The local agent on site will work with the buyer to understand their requirements, identify suitable
properties, provide local market insight, coordinate property viewings, and guide them through the
offer and negotiation process.

Before Making an Offer

In Italy the buyer commits early. A deposit of 5 - 10% is normally paid with the offer, and once the
seller accepts and the acceptance is communicated back, the offer becomes binding. Contingencies
are permitted but are not standard and are not mandatory. Anything the buyer needs, including a
financing condition, must be written into the offer. Due diligence should therefore be completed
before the offer is submitted, not after.

The real estate agent typically gathers and reviews key property documentation before an offer is
submitted. This may include:

1 / Cadastral floor plan.

2 / Energy Performance Certificate (APE).

3 / Title deed.

4 / Condominium fee status.

5 / Mortgage and Land Registry searches for mortgages, foreclosures, or other encumbrances.
6 / Required customer due diligence and AML information.

Where more specialized technical checks are needed, a surveyor, architect, engineer, or other
qualified professional may be engaged.

Submitting an Offer

Buyers typically submit a formal written purchase offer (proposta d’acquisto).
REMAX agents use standard purchase offer forms filed with the relevant Chamber of Commerce.

A typical offer establishes:

Cross Border Referral Guide 18/ 26
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e the proposed purchase price;

e payment terms;

* transaction timeline;

¢ validity period of the offer; and

¢ any conditions required by the buyer, such as mortgage approval.

The offer remains irrevocable for the stated period. The seller may continue to consider other offers
until an offer has been accepted.

When Does the Offer Become Binding?

The transaction becomes legally binding when:
1 / the seller accepts the written purchase offer; and

2 / the acceptance is communicated back to the buyer.

If the offer contains a conditional clause, the transaction remains subject to that condition.

Once an unconditional offer has been accepted and communicated to the buyer, the parties are
committed to the transaction.

Financing

Foreign buyers, including EU and non-EU citizens, may be eligible for mortgage financing from Italian
banks. However, banks may apply stricter lending criteria to international buyers.

For non-resident buyers:

¢ |oan-to-value ratios are often limited to approximately 50 - 60%;
¢ additional income documentation may be required; and

¢ banks may require additional financial guarantees.

Mortgage approval generally takes approximately 1- 2 months.

Buyers requiring financing should ideally arrange it before submitting an offer. Alternatively, a
financing condition (clausola sospensiva) can be included in the offer.

If the mortgage is not approved within the agreed timeframe and an appropriate financing condition
has been included, the buyer can recover the deposit and neither party is required to proceed.

Is a Deposit Required?

Buyers generally provide a deposit when submitting the purchase offer.

The amount is agreed between the parties based on the individual transaction but, as a general
indication, typically ranges from 5 - 10% of the purchase price.

The deposit normally takes the form of a confirmatory deposit (caparra confirmatoria).
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Situation What Happens to the Deposit

Offer is not accepted Deposit is returned to the buyer.

Offer is subject to financing and financing is  Deposit is returned where an appropriate financing
not approved condition applies.

Buyer withdraws without a contractually Buyer generally forfeits the deposit.
valid reason

Seller fails to honor the agreement Seller generally returns double the deposit received.

Transaction proceeds Deposit is credited toward the purchase price.

Who Holds the Deposit?

Until the offer is accepted, the deposit is usually held by the REMAX agent or office. In some cases, it
may be held in a dedicated account.

Once the offer has been accepted and there are no outstanding conditional clauses or other
impediments, the deposit is released and transferred to the seller.

The remaining purchase funds are typically paid to the seller at the final deed by bank-certified check
(assegno circolare) or bank transfer.

What Happens After the Offer Is Accepted?

Once the offer has been accepted:

1 / Offer Accepted

2 / Documentation Collected

3 / Preliminary Agreement, where used

4 / Final Notarial Deed Scheduled

The preliminary agreement (compromesso) is optional but very common. It reconfirms the terms
already agreed between the parties, including the purchase price, payments already made, planned
closing date, and other obligations.

The preliminary agreement must be registered with the Italian Revenue Agency within 30 days. In
certain circumstances, it may also be registered in the Land Registry to provide additional protection
to the buyer.
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Purchase Agreement and Legal
Process

Once the purchase offer has been accepted, the parties proceed toward the preliminary agreement,
where used, and the final notarial deed. Italy’s process involves several layers of document and
property verification before ownership can transfer.

Typical Legal Process

1 / Offer Accepted
2 / Preliminary Agreement, where used
3 Final Due Diligence & Document Review

Notary Prepares Final Deed

Final Deed Signed

A
~N N N N

Ownership Transfers

Preliminary Agreement

A preliminary contract (compromesso) is optional but very common.

It reconfirms the terms agreed between the buyer and seller, including:
¢ purchase price;

¢ payments already made;

¢ planned closing date; and

¢ obligations of the buyer and seller.

Preliminary due diligence is generally completed before the purchase offer is submitted, because the
accepted offer is binding and there is no standard inspection period afterward.

Legal Checks & Due Diligence

Preliminary due diligence generally begins before the purchase offer is submitted. Before the final
deed, the notary completes the necessary legal verifications to confirm that the property can be
safely transferred.

Check What It Covers

Ownership & Title Confirms the seller’s legal ownership and reviews how the property was
acquired, including through a previous sale, inheritance, or gift.

Mortgages & Checks for mortgages, liens, foreclosures, seizures, easements,
Encumbrances restrictions, or other registered encumbrances.
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Check What It Covers

Planning & Building Reviews relevant building permits and documentation and identifies
Compliance unauthorized or unresolved building works.

Cadastral Compliance Confirms that the cadastral floor plan corresponds with the actual
condition and layout of the property.

Condominium Status Reviews outstanding condominium fees, extraordinary expenses,
and relevant condominium meeting decisions.

Energy Performance Confirms availability of the required Energy Performance Certificate
(APE).

Technical surveys or property inspections are not standard or legally required. Where additional
technical verification is needed, the buyer may engage a surveyor (geometra), architect, engineer,
or other qualified professional, generally before submitting the offer.

Role of the Notary
A notary (Notaio) is mandatory for the final property transfer.

The notary is an impartial public official who represents neither the buyer nor the seller. The notary
typically:

* reviews the agreements and property documentation;

¢ verifies ownership and the property’s legal status;

¢ completes required identity and AML checks;

e prepares the final deed of sale;

¢ verifies that existing mortgages or liens will be appropriately addressed,;

* oversees execution of the final deed; and

e arranges registration and transcription of the deed in the appropriate public registries.

A separate lawyer is not normally required, although an international buyer may choose to appoint
independent legal counsel.

Final Notarial Deed
The transaction is completed through the final deed of sale (rogito notarile), signed before the notary.

The deed is prepared in Italian. If the buyer does not understand Italian, the transaction must be
arranged with an appropriate translation and interpreter or through a bilingual deed in accordance
with Italian notarial requirements.

Unlike some of the other markets covered in this guide, legal ownership in Italy transfers at the final
closing itself.

The buyer officially becomes the legal owner when the final deed is executed and signed before the
notary. The notary then arranges for the deed to be registered and transcribed in the appropriate
public registries.
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Escrow, Payment and Closing

The Italian transaction is completed through the final deed of sale (rogito notarile) before the notary.
At this stage, the remaining purchase funds are paid, applicable taxes are handled, and legal
ownership transfers to the buyer.

Before Closing

Before the final deed, the notary reviews the transaction documentation and completes the
necessary final checks. This includes confirming:

1 / the seller’s ownership of the property
2 / cadastral and urban planning compliance
3 the status of mortgages, liens, foreclosures, or other encumbrances

that any existing mortgages or liens will be discharged or otherwise addressed

A
~N N N

the status of condominium expenses, where applicable

(]

/ the payment methods and funds being used for the purchase

Where financing is involved, the bank also completes its valuation and lending requirements before
closing.

Payment of the Purchase Price

The outstanding balance of the purchase price is typically paid to the seller when the final deed is
executed.

Payment is generally made by:
¢ bank-certified check (assegno circolare); or
¢ bank transfer.

International buyers should account for international wire-processing times and AML and source-of-
funds requirements when planning the closing date.

Final Closing & Transfer of Ownership

The closing normally takes place at the notary’s office. At closing:

1 / The final deed is reviewed and signed 4 / Legal ownership transfers to the buyer
2 / The buyer pays the remaining 5 / The notary arranges registration and
purchase price transcription of the deed in the

appropriate public registries
3 / Applicable transfer taxes are paid
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Unlike markets where ownership transfers only after subsequent Land Registry registration, in Italy
legal ownership officially transfers when the final deed is executed and signed before the notary.

Typical Transaction Timeline

Transaction/Stage Typical Timeline

Cash Purchase Approximately 30 days from accepted offer to final deed
Financed Purchase Approximately 60 - 90 days from accepted offer to final deed
Mortgage Approval Approximately 1- 2 months

Property Search & Due Diligence Variable

Offer to Acceptance Days to a few weeks

The exact timeline depends on factors such as financing, property documentation, due diligence, and
the circumstances of the individual transaction.

Can the Purchase Be Completed Remotely?

Yes. An international buyer can complete a property purchase in Italy remotely
through a notarized Power of Attorney (procura notarile).

If the Power of Attorney is executed abroad, it generally needs to be:

* notarized;

e apostilled or legalized; and

e accompanied by a sworn ltalian translation.

The Power of Attorney should be properly prepared and accepted for the specific transaction, so

remote completion should be discussed with the receiving REMAX agent and notary in advance.

What if the Buyer Does Not Speak Italian?

The final deed is drafted in Italian.

If the buyer does not understand ltalian, Italian notarial requirements generally require:

¢ atranslation of the deed and assistance from an interpreter, sometimes with witnesses; or
¢ a bilingual deed.

These arrangements should be made before closing because they can affect both the timing and cost
of the transaction.
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