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INntroduction

Cross-border referrals create an important opportunity for REMAX agents to serve
clients beyond their local market.

However, purchasing property in another country can involve different legal
requirements, transaction processes, timelines, costs, and local practices.
Understanding these differences helps referring agents and Regional Referral
Coordinators set realistic expectations, communicate confidently with clients,
and support a smoother handover to the receiving REMAX office.

This guide provides an overview of the residential property purchase process in
Luxembourg, with particular focus on the information most relevant to international
buyers and the REMAX professionals supporting them.

It is designed to help you understand:

requirements that may apply to international buyers;

how offers, contracts, payments, and closing typically work;

e the professionals involved during the transaction;

e typical costs and commission practices;

e important differences a foreign buyer should be aware of; and

e what to expect when coordinating a cross-border referral with a REMAX office
in Luxembourg

How to Use This Guide
Use this document as a reference before and during a cross-border referral.

Before introducing a client to a REMAX professional in Luxembourg, review the
sections that are most relevant to the client’s situation. Once the referral has been
made, the receiving REMAX agent should remain the primary source of guidance
regarding the local property search and transaction process.

The information in this guide is intended as a practical orientation for REMAX
professionals. Individual transactions may vary depending on the buyer, property,
financing arrangements, location, and applicable regulations.

This guide does not replace legal, tax, financial, or other professional advice. Clients
should be encouraged to obtain appropriate professional advice where required.
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Disclaimer

Any references in these materials to commissions, fees, costs, financial models,
revenues, profitability, performance levels, targets or other commercial matters are
provided solely for general information and illustrative purposes. They are not
intended to constitute, and should not be understood as, recommendations,
requirements, targets or benchmarks regarding the prices, commissions, fees,
discounts or other commercial terms to be applied by any REMAX office,
Broker/Owner or Sales Associate. Each independently owned and operated REMAX
office must determine its own prices, commissions, fees, discounts, commercial
terms, business strategy and other business decisions independently, based on its
own circumstances and in compliance with applicable law.

REMAX is an international network of independently owned and operated
franchised real estate offices.

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate is
conducting business for its own risk and benefit.

REMAX LLC (i) is not a party to, nor involved in, any agreements reached or
concluded with any third party and (ii) does not assume any liability as a result of
any business dealings between REMAX Europe, Regional Directors and Franchisees
or Sales Associates and any third party.

/
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Luxembourg at a Glance

International Buyer Eligibility 000
. . ﬁf‘ ’\ﬁ

Foreign nationals may purchase Qﬁ{}

property in Luxembourg under the same

general conditions as Luxembourg citizens.

* There is no distinction between EU and non-
EU buyers.

* No national purchase permit is required.

e Certain subsidized or municipally sold
properties may have specific owner-
occupancy conditions, but these are
exceptions.

* A Luxembourg identification number
(matricule) may be required for tax purposes,
but it is not a prerequisite for signing the
purchase deed.

Mortgages are commonly used by

both resident and international buyers.

e Luxembourg banks lend to non-residents.

¢ Non-residents typically receive lower loan-to-
value ratios, around 70 - 75%.

e Buyers should generally expect a down
payment of approximately 25 - 30%.

* Financing conditions are commonly included
in the compromis de vente.

Financing

Typical Timeline 1

O0Om

u
o
[m]

O0Om

Cash Purchase -
Approximately 2 - 3 weeks

(B

Financed Purchase - Typically 1 - 2 months

More Complex Financing/Ownership Structures -
May take 2 - 3 months

Financing Period - Buyers typically have
approximately 3 - 4 weeks to secure financing
AML/KYC requirements, financing, and
transaction complexity can extend these
timelines.

Cross Border Referral Guide

Typical Purchase Process X

1 Property Search X(\
2 Written Offer

3 Compromis de Vente

4 Financing & Due Diligence

5 Final Notarial Deed

6 Ownership Transfer

The compromis de vente is the key preliminary
agreement and becomes legally binding once the
applicable conditions precedent have been
satisfied.

Closing & Ownership Transfer

The final transaction is completed through a @
notarized deed (acte notarié).

A notary is legally required and performs the core
legal and title checks for the transaction.

Legal ownership transfers when the final notarial
deed is executed.

Remote Transactions
Need to be physically present?

Yes O | No X

(if represented through a valid Power of Attorney.)
Remote closing possible?
Yes X| No O

The final deed must still be executed before the
notary, but an authorized representative may sign
on the buyer’s behalf.
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Typical Cost Buyer Seller

Property Transfer & Registration Fees O
Real Estate Commission O
Notary Fees O

[ Error! O

Financing-Related Costs Bookmark

not
defined.

O Error!

Bookmark

Capital Gains Tax

not
defined.

O Error!

Bookmark

Mortgage Discharge Costs

not
defined.

Buyers should generally budget approximately 10 - 12% of the purchase price for acquisition costs
before any applicable tax credits. Brokerage commission is normally paid by the seller; a buyer may
pay commission where they have entered into a separate search mandate.

Key Referral Markets

Referral Direction & Key Markets

Primary Market for Referrals From Luxembourg Portugal
Other Relevant Outbound Markets Switzerland and Italy
Primary Market for Referrals Into Luxembourg Portugal

Portugal is the strongest referral market due to Luxembourg’s large Portuguese community and the
resulting cross-border property ownership and investment activity.

Cross Border Referral Guide 7/ 23
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Buyer Requirements in Luxembourg

Foreign buyers may purchase property in Luxembourg under the same general conditions as
Luxembourg nationals. There is no distinction between EU and non-EU buyers, and no national
purchase permit is required.

Buyer Eligibility

Buyer General Requirement

EU Citizens May purchase property freely.

Non-EU Citizens May purchase property under the same general conditions as Luxembourg
nationals.

Special Cases Certain subsidized or municipally sold properties may include owner-

occupancy conditions.

Other Requirements

Requirement What to Know

Luxembourg A matricule may be requested by the notary or tax authorities, particularly

Identification for rental income or certain tax benefits, but it is not required simply to sign

Number the deed.

Luxembourg Bank Not legally required, but often useful for transfers and mortgage

Account repayments.

Identification Valid passport or national ID is required.

AML/Source of Buyers must complete AML/KYC checks and provide evidence of the

Funds source of purchase funds.

Financing Non-resident buyers should prepare income documents, tax returns,

Documentation payslips, employment information, and bank statements where financing is
required.

Language The compromis and final notarial deed are generally drafted in French,

occasionally German. Buyers unfamiliar with these languages may wish to
use a sworn translator or bilingual adviser.

Financing Considerations

Non-resident buyers should be prepared for stricter lending requirements than Luxembourg
residents.

Banks typically lend around 70 - 75% of the property value to non-residents, meaning buyers may
need a down payment of approximately 25 - 30%.

Mortgage pre-approval is recommended before committing to a financing deadline in the compromis
de vente.

Cross Border Referral Guide 9/23



What to Establish Before the Referral

Before referring the buyer, establish:

X

Whether the purchase will be for personal use or investment

X

Whether financing will be required

The buyer’s available budget and down payment

X

Whether the buyer expects to earn rental income in Luxembourg

X

X

Whether the transaction may need to be completed remotely

The receiving REMAX agent and notary can then confirm any tax, financing, identification,
or documentation requirements that apply to the individual buyer.

Cross Border Referral Guide 10/ 23
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Example Costs & Taxes

Buyers should budget for acquisition costs in addition to the purchase price. In Luxembourg, the
largest transaction cost is typically the registration and transcription duty.

Example Buyer Costs

Cost Example Amount/What to Know

Registration & 7% of the purchase price in total: 6% registration duty + 1% transcription
Transcription Duties duty

Notary Fees Approximately 1% of the purchase price overall, based on a regulated

degressive scale

Administrative/ Approximately €300 - €800

Search Costs

Mortgage Costs Additional costs apply where a mortgage is registered

Legal Fees Usually none unless the buyer chooses to appoint a separate lawyer
Real Estate Often paid by the seller; may apply to the buyer if a separate search
Commission mandate has been signed

Béllegen Akt Tax Credit

Buyers purchasing a property for use as their main residence may be eligible for the Béllegen Akt tax
credit, which can reduce the registration and transcription duties payable. Eligibility should be
confirmed with the notary before signing, particularly for international or non-resident buyers.

Example Seller Costs

Cost Example Amount/What to Know

Real Estate Commission  For example, 3% excl. VAT for existing properties / for example, 2% excl.
VAT for new buildings + 17% VAT

Mortgage Discharge Approximately €200 - €500 where an existing mortgage must
be removed

Capital Gains Tax May apply unless an exemption is available, such as certain sales
of a qualifying main residence

Important

Buyers should generally budget approximately 10 - 12% of the purchase price for acquisition costs
before any applicable Béllegen Akt tax credit.

The exact tax treatment and transaction costs should be confirmed with the notary based on the
buyer, property, financing structure, and intended use.
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Real Estate Agency & Commission
Practices

In Luxembourg, the seller typically pays the real estate commission. Buyer-paid commission is
uncommon and generally applies only when the buyer has entered into a separate property search
mandate.

Buyer & Seller Commission

Example For example, 3% excl. VAT for existing properties / for example, 2% excl.
Commission VAT for new buildings of the sale price

Average Market Rate Approximately 2.5%

VAT 17% added to the agreed commission

Seller Often pays the commission under a standard sales mandate

Buyer Often does not pay unless a separate search mandate has been signed
Commission Limits No legal maximum

Buyer Representation

Dedicated buyer representation remains uncommon in Luxembourg.

Most transactions are handled through a seller-side mandate, while buyer search mandates represent
less than 10% of transactions according to the information provided by REMAX Luxembourg.

How Commission Is Collected

Practice & Typical Approach

Who invoices the client? The REMAX office

Who receives the commission? The REMAX office

When is commission earned? Once the sale is agreed through the compromis de vente
When is it typically paid? At or shortly after signing of the final notarial deed

Is commission negotiable? Yes

The brokerage typically receives payment within approximately 1 - 5 days after the sale is finalized.

Cross Border Referral Guide 14 / 23
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Finding a Property and Making an
Offer

As the referring Agent, you can support your client by searching remax.eu or REMAX Luxembourg’s
listing platform on their behalf, helping them identify which regions might fit their search criteria and
informing them about what to expect when it comes to the purchase process.

After identifying a suitable geographic area that matches your client’s criteria, reach out to your local
REMAX Luxembourg agent or if you do not have one established yet, reach out to REMAX
Luxembourg’s Referral Coordinator to identify the best contact partner from the REMAX
Luxembourg network. From there you can coordinate a handoff for your client, since the local agent
will officially take over the property search, with you being a secondary point of contact.

The local agent on site will work with the buyer to understand their requirements, identify suitable
properties, provide local market insight, coordinate property viewings, and guide them through the
offer and negotiation process.

Making an Offer

There is no single mandatory offer template in Luxembourg.

In practice, the buyer usually submits a written offer (offre d'achat), typically prepared by the real
estate agency. Once the main terms are agreed, the parties proceed to the preliminary sale
agreement (compromis de vente).

Preliminary Agreement

The compromis de vente sets out the key terms of the transaction, including:
¢ the property and agreed purchase price;

e payment terms;

e any deposit;

¢ the planned closing date; and

¢ applicable conditions precedent.

The compromis may be prepared privately, by the agency, or by the notary.

Financing & Other Conditions

A financing contingency (clause suspensive d'obtention de prét) is standard where the buyer requires
a mortgage. If financing is refused and the condition has been properly included, the buyer may
withdraw and recover any applicable deposit.

Technical or inspection contingencies are much less common than in markets such as the US or UK,
although buyers may arrange an optional survey.
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Deposit

A deposit is customary but not legally mandatory.

It is typically:

¢ around 10% of the purchase price; or

¢ sometimes reduced to approximately 5% for higher-value properties.
The amount is negotiated and recorded in the compromis.

If a valid condition precedent is not satisfied, such as mortgage approval, the deposit is generally
refundable. If the buyer withdraws without a valid contractual reason, the deposit may be forfeited.

When Does the Transaction Become Binding?

The compromis de vente is a binding contract. Signing it commits both parties, and the sale
completes once the conditions precedent it contains have been fulfilled or satisfied.

There is no general right of withdrawal after the compromis has been signed. A buyer who withdraws
without relying on a valid condition precedent will generally forfeit the deposit as liquidated
damages. Buyers should therefore be satisfied with the property, the price, and their financing
position before signing, and should ensure any condition they need is written into the compromis.

After the compromis is signed:

1 / Compromis de Vente

2 / Financing & Notary Checks
3 / Final Notarial Deed

4 / Ownership Transfer

The notary then begins the required title and mortgage searches while the buyer finalizes financing.

/
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Purchase Agreement and Legal
Process

Once the compromis de vente has been signed, the notary begins the legal due diligence and
prepares the final notarial deed.

Legal Due Diligence

The notary performs the core legal checks for both parties. A separate lawyer is optional for a
standard residential transaction.

Typical checks include:

Verification of ownership and title

X

Searches for mortgages, liens, and other registered encumbrances

X

Review of building permit

X

Cadastral checks

X

Review of co-ownership rules and syndic accounts for apartments

X

Confirmation of the Energy Performance Certificate (CPE)

X

Technical or structural inspections are not standard but may be arranged separately by the buyer.

Role of the Notary

The notary is a neutral public official and is legally required for the property transfer.
The notary typically:

¢ conducts the legal and title checks;

e prepares the final deed,;

e coordinates with the buyer’s bank where financing is involved,;

e receives the purchase funds into the notary’s dedicated account; and

¢ completes the registration and transcription of the sale.
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Typical Legal Process

1 / Offer Accepted

2 / Compromis de Vente

3 / Financing & Notary Checks
4 / Final Notarial Deed

5 / Registration & Transcription

The compromis may be drafted by the estate agent or notary, while the final notarial deed is always
prepared by the notary.

When Does Ownership Transfer?

Legal ownership transfers when the final notarial deed (acte notarié) is signed before the notary.

The notary then completes the required registration and transcription of the transaction.

/

/
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Escrow, Payment and Closing

The final transaction is completed before the notary through the acte notarié. The notary also
manages the purchase funds and ensures that the legal requirements for the transfer have been
satisfied.

Payment of the Purchase Price

The buyer or buyer’s bank transfers the remaining purchase funds to the notary’s dedicated escrow
account (compte tiers).

The notary holds the funds until the required legal conditions have been satisfied, including
confirmation that any outstanding mortgages or liens have been properly addressed. The notary may
legally hold the funds for up to one month. The funds are then released to the seller.

Closing & Ownership Transfer
The closing typically follows:

1 / Final Notarial Deed Prepared

2 / Purchase Funds Transferred to Notary
3 / Acte Notarié Signed

4 / Ownership Transfers

5 / Funds Released to Seller

Legal ownership officially transfers when the final notarial deed is executed before the notary.

Typical Transaction Timeline

Transaction Typical Timeline
Cash Purchase Approximately 2 - 3 weeks from accepted offer to closing
Financed Purchase Typically 1- 2 months

Complex Financing/

May take 2 - 3 months
Ownership Structure Y

Financing Period Buyers typically have approximately 3 - 4 weeks to secure financing

AML/KYC checks, financing arrangements, or more complex ownership structures may extend the
timeline.
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Can the Purchase Be Completed Remotely?

Need to be physically present?

O Yes | XINo - If represented through a valid Power of Attorney.

Remote closing possible?
Yes | CONo

The final deed must still be executed before the notary, but an authorized
representative may sign on the buyer’s behalf.

Closing Requirements for International Buyers

International buyers should typically be prepared to provide:

¢ valid passport or national ID;

¢ proof of funds and documentation required for AML/KYC checks;

¢ Luxembourg identification number (matricule), where required for the buyer’s circumstances;
* mortgage and financing documentation, if applicable;

¢ income and tax documentation from the buyer’s home country when financing is involved; and
e avalid Power of Attorney if the buyer will not attend the notarial signing personally.

The compromis de vente and final acte notarié are generally drafted in French, and occasionally
German. Buyers who are not comfortable with the language may wish to arrange a sworn translator
or bilingual adviser.

The notary will confirm the exact documentation required based on the buyer’s individual
circumstances.
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