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Introduction  

Cross -border referrals create an important opportunity for REMAX agents to serve 

clients beyond their local market.  

However, purchasing property in another country can involve different legal 

requirements, transaction processes, timelines, costs, and local practices. 

Understanding these differences helps referring agents and Regional Referral 

Coordinators set realistic expectations, communicate confidently with clients,  

and support a smoother handover to the receiving REMAX office.  

This guide provides an overview of the residential property purchase process  

in Malta,  with particular focus on the information most relevant to international 

buyers and the REMAX professionals supporting them.   

It is designed to help you understand:  

• requirements that may apply to international buyers;  

• how offers, contracts, payments, and closing typically work;  

• the professionals involved during the transaction;  

• example  costs and commission practices;  

• important differences a foreign buyer should be aware of; and  

• what to expect when coordinating a cross - border referral with a REMAX office 

in Malta  

How to Use This Guide  

Use this document as a reference before and during a cross -border referral.  

Before introducing a client to a REMAX professional in Malta, review the sections 

that are most relevant to the client’s situation. Once the referral has been made, the 

receiving REMAX agent should remain the primary source of guidance regarding 

the local property search and transaction process.   

Important Note  

The information in this guide is intended as a practical orientation for REMAX 

professionals. Individual transactions may vary depending on the buyer, property, 

financing arrangements, location, and applicable regulations.  

This guide does not replace legal, tax, financial, or other professional advice. Clients 

should be encouraged to obtain appropriate professional advice where required.   

  



 

Cross Border Referral Guide   3  / 28  

Contents  

Introduction  ................................ ................................ ................................ ........................  2  

Malta at a Glance  ................................ ................................ ................................ ..............  6  

Key Referral Markets  7  

Buyer Requirements in Malta  ................................ ................................ ..........................  9  

What Is a Special Designated Area?  9  

If an AIP Permit Is Required  10 

Other Requirements for International Buyers  10 

Financing Considerations  11 

What to Establish Before the Referral  11 

Example Costs & Taxes  ................................ ................................ ................................ ....  13 

Example Buyer Costs  13 

Buyer Duty Reliefs  13 

Example Seller Costs  14 

Seller Transfer Tax  14 

Real Estate Agency & Commission Practices  ................................ ...............................  16 

Buyer & Seller Commission  16 

Buyer Representation  16 

How Commission Is Collected  17 

Finding a Property and Making an Offer  ................................ ................................ ......  19 

Making an Offer  19 

Promise of Sale  19 

Deposit and Provisional Duty  20  

Conditions in the Promise of Sale  20  

What Happens After the Promise of Sale Is Signed?  21 

Purchase Agreement and Legal Process  ................................ ................................ .....  23  

Legal Due Diligence  23  

Property and Planning Checks  23  

Role of the Notary  24  

Preliminary Agreement  24  

Escrow, Payment and Closing  ................................ ................................ .......................  26  

Payment of the Purchase Price  26  

What Happens to the Deposit?  26  

Closing & Ownership Transfer  26  

Typical Transaction Timeline  27  

Can the Purchase Be Completed Remotely?  27  

Closing Requirements for International Buyers  27  



 

Cross Border Referral Guide   4  / 28  

 

Disclaimer  

Any references in these materials to commissions, fees, costs, financial models, 

revenues, profitability, performance levels, targets or other commercial matters  

are provided solely for general information and illustrative purposes. They are  

not intended to constitute, and should not be understood as, recommendations, 

requirements, targets or benchmarks regarding the prices, commissions, fees, 

discounts or other commercial terms to be applied by any REMAX office, 

Broker/Owner or Sales Associat e. Each independently owned and operated REMAX 

office must determine its own prices, commissions, fees, discounts, commercial 

terms, business strategy and other business decisions independently, based on its 

own circumstances and in compliance with applica ble law . 

REMAX is an international network of independently owned and operated 

franchised real estate offices .  

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate  

is conducting business for its own risk and benefit.  

REMAX LLC (i ) is not a party to, nor involved in, any agreements reached or 
concluded with any third party and (ii) does not assume any liability as a result of 

any business dealings between REMAX Europe, Regional Directors and Franchisees 

or Sales Associates and any third party.  
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Malta  at a Glance   
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Malta  at a Glance   

International Buyer Eligibility  

• EU citizens who have lived  

continuously in Malta for at least  

five years may generally purchase  

property freely.  

• EU citizens without five years’ continuous 

residence generally do not need an AIP permit 

for a primary residence or property required for 

business or services, but normally require one 

for a secondary residence.  

• Non -EU citizens generally require an Acquisition 

of Immovable Property (AIP) permit unless an 

exemption applies.  

• Property in a Special Designated Area (SDA) 

may generally be purchased without an AIP 

permit and without the usual restrictions on 

number or use.  

• A Maltese tax registration number is required for 

tax and deed reporting. Non -resident buyers are 

normally registered through the notary/MTCA 

process.  

• A Maltese bank account is not generally 

required.  

Typical Purchase Process  

1 Property Search  

2  Offer  

3  Promise of Sale (Konvenju)  

4  Deposit & 1% Provisional Duty  

5  Due Diligence/Financing/AIP, if applicable  

6  Final Public Deed  

7  Payment & Transfer of Ownership  

8  Registration & Handover  

The promise of sale is normally the binding 

contractual milestone, subject to its conditions. Legal 

ownership transfers only when the final public deed is 

signed and published.  

Financing  

Foreign buyers may be able to obtain  

mortgage financing in Malta, subject to  

lender requirements relating to residence, income, 

currency, deposit or equity, age, property type, and 

AML/source -of - funds checks.  

Non -resident financing can be more selective and 

may require a larger buyer contribution.  

Buyers relying on financing should obtain approval in 

principle before committing and ensure the promise 

of sale contains an appropriate financing condition.   

Closing & Ownership Transfer  

The final transfer takes place through a  

public deed published by a Maltese notary.  

The notary completes the required title searches, tax 

and duty formalities, and registration procedures.  

Legal ownership transfers when the final public deed 

is signed and published.  

Typical Timeline  

Cash Purchase   

Approximately 8 – 12 weeks  

Financed Purchase   

Approximately 3 – 6 months  

Promise of Sale Period   

Commonly around 3 months, but may extend 

depending on financing, AIP, title, permits, or other 

issues  

Remote Transactions  

Need to be physically present?  

Yes ☐ | No ☒  

( if represented through a valid Power of Attorney. )  

Remote closing possible?  

Yes  ☒| No ☐ 

A Power of Attorney executed abroad may require 

notarization, apostille or legalization, translation, and 

advance approval by the Maltese notary and lender.   
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Example Cost  Buyer  Seller  

Buyer Duty/Stamp Duty  ☒ ☐ 

Deposit  ☒1 ☐ 

Notarial Fees & Searches  ☒ ☐ 

Architect/Inspection Costs  ☒1 ☐ 

AIP Permit Fee  ☒1 ☐ 

Mortgage -Related Costs  ☒1 ☐ 

Real Estate Commission  ☒1 ☒ 

Seller Transfer Tax  ☐ ☒ 

Mortgage/Hypothec Discharge Costs  ☐ ☒1 

Buyer duty is normally 5% of the higher of the purchase price or market value, with 1% generally paid 

provisionally when the promise of sale is registered. Reliefs may apply in qualifying cases.  

A deposit of around 10% is common but is commercially negotiated and forms part of the purchase 

price rather than an additional acquisition cost.  

Seller -paid brokerage commission is the more common arrangement, although a buyer may pay a fee 

where they separately engage an agent or agree to a buyer - side service. VAT at 18% generally applies 

to taxable agency services.   

Key Referral Markets  

 

  

 
1 Where applicable  

Referrals to Malta   

International REMAX markets  

and overseas buyers   

Referrals from Malta  

International REMAX network  
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Buyer Requirements  
in Malta  
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Buyer Requirements in Malta  

Malta does not apply one single set of rules to all international buyers. The requirements depend 

mainly on the buyer’s nationality, how long they have lived in Malta, how the property will be used, 

and whether the property is located in a Special Designat ed Area (SDA).  

The first question to establish is whether the buyer needs an Acquisition of Immovable Property (AIP) 

permit.  

When Is an AIP Permit Required?  

An AIP permit is a government authorization required for certain foreign buyers purchasing property 

in Malta.  

The general rules are:  

Buyer Situation  AIP Permit Requirement  

EU citizen who has lived continuously in Malta 

for at least 5 years  

Generally not required. The buyer may normally 

acquire property freely.  

EU citizen with less than 5 years of continuous 

residence buying a primary residence  

Generally not required.  

EU citizen with less than 5 years of continuous 

residence buying property needed for business 

or professional services  

Generally not required.  

EU citizen with less than 5 years of continuous 

residence buying a secondary residence  

Normally required.  

Non -EU citizen buying property outside a 

Special Designated Area  

Generally required, unless another exemption 

applies.  

Foreign buyer purchasing property within a 

Special Designated Area  

Generally not required.  

What Is a Special Designated Area?  

Special Designated Areas are properties or developments where international buyers can generally 

purchase without obtaining an AIP permit.  

The normal restrictions relating to the number of properties purchased and how the property is used 

also generally do not apply within an SDA.  

This means that whether a property is inside or outside an SDA can make a significant difference for 

an international buyer, particularly for non -EU citizens and buyers purchasing a second home.  
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If an AIP Permit Is Required  

The permit is specific to the property being purchased and is subject to certain conditions.  

Where the AIP regime applies:  

Requirement  What to Know  

Application Fee  €233  

Minimum Property Value  The property must meet a government -set minimum value. These 

thresholds are indexed annually.  

Number of Properties  A non -resident purchasing under the AIP regime is ordinarily 

restricted to one property outside an SDA.  

Property Use  The property is ordinarily subject to residential -use conditions.  

The minimum values are not general minimum property prices in Malta. They apply specifically when 

an AIP permit is required.  

As a reference, the published August 2025 thresholds were:  

Property Type  Minimum Value for AIP Purposes  

Flat/Maisonette  €174,274  

Other Property  €300,619  

The applicable thresholds should always be checked for the year in which the property is being 

purchased.  

An AIP permit relates only to permission to acquire the property. It does not automatically provide 

Maltese residence or immigration status, nor does it automatically provide a right to rent the 

property.  

Other Requirements for International Buyers  

Regardless of whether an AIP permit is required, international buyers should be prepared for the 

following:  

Requirement  What to Know  

Maltese Tax Registration 

Number  

Required for tax and deed reporting. A non -resident who does not 

already have one is normally registered through the notary and 

MTCA process.  

Maltese Bank Account  Not generally required. However, having one may simplify mortgage 

payments, taxes, utilities, and ongoing property expenses.  

Identification  Buyers should provide a valid passport or other accepted 

identification and proof of address.  

Civil Status Information  May be required by the notary as part of the property transaction.  

Source of Funds  Buyers should be prepared to provide evidence showing where the 

purchase funds originated as part of banking and AML checks.  
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Requirement  What to Know  

Foreign Documents  Documents issued outside Malta may require certified copies, 

apostille or legalization, and translation acceptable to the Maltese 

notary.  

Corporate Buyers  Where a company is purchasing the property, corporate and 

beneficial -owner documentation may also be required.  

Financing Considerations  

Foreign buyers may be able to obtain mortgage financing in Malta, although approval depends on the 

individual lender.  

The bank may consider:

• residence status  

• income and income currency  

• deposit or equity contribution  

• age  

• property type  

• source of funds and AML requirement

Non -resident lending can be more selective and may require a larger buyer contribution.  

Buyers who require financing should obtain mortgage approval in principle before making a binding 

commitment. The promise of sale should also clearly state that the purchase is conditional on 

financing where the buyer cannot proceed without a mortgage.  

What to Establish Before the Referral  

Before referring an international buyer to a REMAX professional in Malta, establish:   

☒ Whether the buyer is an EU or non -EU citizen  

☒ How long the buyer has continuously lived in Malta, if applicable  

☒ Whether the property will be a primary residence, secondary residence, or used for business 

purposes  

☒ Whether the property is located in a Special Designated Area  

☒ Whether an AIP permit is likely to be required  

☒ Whether the buyer already owns property in Malta  

☒ Whether the buyer will require financing  

☒ Whether the buyer expects to complete the transaction remotely  

Establishing these points early allows the receiving REMAX agent and notary to identify potential AIP, 

ownership, financing, and documentation requirements before the buyer makes a binding 

commitment.   
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Example  Costs & Taxes  
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Example  Costs & Taxes  

Purchase and sale costs in Malta vary depending on the property, buyer eligibility, financing 

arrangements, and professional services required. The figures below provide examples of costs that 

may arise during a transaction.  

Example Buyer Costs  

Cost  Example Amount/What to Know  

Buyer Duty/Stamp Duty  Normally 5% of the higher of the purchase price or market value.  

Provisional Duty  1% is normally paid when the promise of sale is registered and is 

credited toward the total duty due.  

Deposit  Around 10% of the purchase price is common, although the amount is 

negotiated. This forms part of the purchase price rather than an 

additional acquisition cost.  

Notarial Fees & Searches  As a working example, approximately 1  – 2% plus VAT and 

disbursements, depending on complexity.  

Architect/Inspection  Varies depending on the inspection, planning review, valuation, or 

specialist survey required.  

AIP Permit  €233 where an Acquisition of Immovable Property permit is required.  

Mortgage Costs  May include bank valuation, processing, insurance, legal/search costs, 

and deed or hypothec expenses.  

Real Estate Commission  Usually paid by the seller. A buyer may pay a fee where they have 

separately engaged an agent or agreed to a buyer -side service.  

Buyer Duty Reliefs  

The standard buyer duty is normally 5%, but reduced rates or incentive schemes may apply in 

qualifying cases.  

For example, a qualifying EU citizen purchasing their sole ordinary residence may benefit from a 3.5% 

rate on the first €150,000.  

Because exemptions and incentive schemes can depend on the buyer’s circumstances and may 

change over time, the applicable rate should be confirmed with the notary before the transaction 

proceeds.  
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Example Seller Costs  

Cost  Example  Amount/What to Know  

Real Estate Commission  Commonly paid by the seller under the agency agreement.  

VAT on Agency Services  18% generally applies to taxable real estate agency services.  

Seller Transfer Tax  Often 8% of the transfer value, although the applicable rate can vary 

significantly depending on the circumstances.  

Mortgage/Hypothec 

Discharge  

Costs may arise where existing security must be cancelled.  

Property Compliance 

Costs  

May include EPC, regularization, ground -rent redemption, or other 

property -specific requirements.  

Professional Advice  Legal, tax, architectural, or other professional costs may apply 

depending on the transaction.  

Seller Transfer Tax  

The seller’s tax position can vary considerably depending on factors such as:  

• when the property was acquired;  

• how long it has been held;  

• whether it was used as a residence;  

• whether it was inherited or donated;  

• whether it forms part of a development project; and  

• other transaction -specific circumstances.  

For example, an 8% final withholding tax on the transfer value may apply in some transactions. The 

actual amount should be calculated by the notary or tax adviser for the specific sale.   



 

Cross Border Referral Guide   15 / 28  

 

Real Estate Agency & 
Commission Practices  
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Real Estate Agency & Commission 
Practices  

In Malta, the seller commonly appoints and pays the real estate agency under a written agency 

agreement. The same agent may also assist the buyer, while exclusive buyer representation is 

available, is not common practice yet.  

Buyer & Seller Commission  

Commission Practice  & What to Know  

Seller   The seller commonly pays the agency commission under the listing 

or agency agreement.  

Buyer   A buyer generally pays a fee only where they have separately 

appointed or engaged an agent, or agreed to another buyer -side 

fee arrangement.  

Both Parties   Fees may be charged to both parties where separate, transparent 

contractual arrangements are in place.  

Commission Rate   Commission is contractual and may vary depending on the agency 

agreement and service provided.  

Negotiability   Yes. Commission may vary between open, exclusive, referral, 

commercial, and other service arrangements.  

VAT   18% VAT generally applies to taxable real estate agency services. 

Agreements should state whether the quoted commission is 

inclusive or exclusive of VAT.  
 

For example, a 5% commission may be used for some sale mandates in the Maltese market, but this is 

a market convention rather than a statutory commission rate. The actual fee should always be 

confirmed in the relevant agency agreement.  

Buyer Representation  

Malta commonly operates through seller -appointed listing or open - agency arrangements, with the 

listing agent also assisting prospective buyers.  

Exclusive buyer representation is available, although no reliable percentage of transactions involving 

formal buyer representation was provided.  

A buyer who separately appoints an agent should confirm the scope of the service and any buyer -

side commission or fee before proceeding.   



 

Cross Border Referral Guide   17 / 28  

How Commission Is Collected  

Practice  & What to Know  

Who invoices the client?   The REMAX office invoices the party responsible for the commission 

under the agency agreement.  

When is commission 

generally due?  

 For a completed sale, commission is commonly due when the final 

public deed is published.  

Can commission become 

due earlier?  

 Some agency agreements may provide for an earlier entitlement, for 

example after a ready, willing and able buyer is produced, after a 

binding promise of sale, or in certain cases of seller withdrawal or 

default.  

Who receives the 

payment?  

 The REMAX office receives the commission and compensates the 

agent according to the applicable internal agreement.  
 

The exact triggering event for commission should be confirmed in the signed agency agreement, as 

arrangements may vary between offices and mandates.  

One point I would keep out of the guide: the Malta material does not provide a confirmed REMAX 

Malta brokerage -to -agent commission split, so we should not add one unless REMAX Malta 

management confirms it.     
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Finding a Property  
and Making an Offer  
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Finding a Property and Making an 
Offer  

As the referring Agent, you can support your client by searching in remax.eu or REMAX Malta’s listing 

platform on their behalf, helping them identify which regions might fit their search criteria and 

informing them about what to expect when it comes to the  purchase process.  

After identifying a suitable geographic area that matches your client’s criteria, reach out to your local 

REMAX Malta agent or if you do not have one yet, reach out to REMAX Malta’s Referral Coordinator 

to identify the best contact partner from the REMAX C roatia network. From there you can coordinate 

a handoff for your client, since the local agent will officially take over the property search, with you 

being a secondary point of contact.  

The local agent on site will work with the buyer to understand their requirements, identify suitable 

properties, provide local market insight, coordinate property viewings, and guide them through the 

Austrian offer and negotiation process.  

For an international buyer, this local support is particularly important. Property availability, local 

market practices, property -use restrictions, and transaction procedures may differ from those in the 

buyer’s home country.   

Making an Offer   

There is no single mandatory government or REMAX offer form in Malta.  

An initial offer may be made orally or in writing and is generally negotiated through the real estate 

agent. Once the main commercial terms have been agreed, the parties normally move toward a 

formal written promise of sale, known as a konvenju.  

Promise of Sale  

The promise of sale is normally prepared by the buyer’s chosen notary and is the key contractual 

stage of the transaction.  

It generally records:  

• the buyer and seller;  

• the property;  

• the agreed purchase price;  

• the validity period of the agreement;  

• the deposit;  

• any financing or other conditions; and  

• the terms for completion of the final public deed.  

Unlike an initial offer, a valid promise of sale signed by both parties normally creates a binding 

obligation to proceed with the final sale, subject to the conditions included in the agreement. Legal 

ownership does not transfer at this stage.  
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Deposit and Provisional Duty  

A deposit of around 10% of the purchase price is common, although the amount is negotiated 

between the parties.  

The promise of sale should clearly state:  

• the amount of the deposit;  

• who will hold it;  

• when it may be released;  

• when it is refundable; and  

• what happens if either party fails to complete.  

The deposit may, for example, be retained by the notary until agreed conditions are satisfied. It may 

also be paid to the seller or handled in another way agreed by the parties.  

The buyer also normally pays 1% provisional duty when the promise of sale is registered. This amount 

is credited toward the final buyer duty payable on completion.  

Conditions in the Promise of Sale  

Conditions should be written clearly into the promise of sale where they are important to the buyer’s 

ability to proceed.  

For example, conditions may cover:  

• mortgage financing;  

• satisfactory title searches;  

• AIP approval, where required;  

• planning and building -permit compliance;  

• an architect’s inspection;  

• vacant possession;  

• completion of agreed works;  

• sale of another property; or  

• resolution of mortgages, hypothecs, ground rent, or other title issues.  

A buyer should not assume that a financing, inspection, or other contingency applies unless it is 

expressly included in the agreement.  
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What Happens After the Promise of Sale Is Signed?  

The notary registers the promise of sale with the Malta Tax and Customs Administration within 21 

days.  

The transaction then generally proceeds as follows:  

1    Offer Accepted  

2     Notary Appointed  

3     Promise of Sale Signed  

4     Deposit & 1% Provisional Duty Paid  

5     Promise of Sale Registered  

6     Due Diligence/Financing/AIP, if applicable  

7     Final Public Deed  

8     Payment & Ownership Transfer  

9     Registration & Property Handover  

During the promise -of -sale period, the notary completes the legal and title searches, while financing, 

AIP approval, architectural checks, and other agreed conditions are addressed before the final deed is 

signed.   
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Purchase Agreement  
and Legal Process  
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Purchase Agreement and Legal 
Process  

Once the promise of sale has been signed, the transaction moves into the due diligence period. 

During this stage, the buyer’s notary completes the legal and title checks, while financing, AIP 

approval, architectural reviews, and other agreed conditions are  addressed before the final public 

deed.  

Legal Due Diligence  

The buyer’s chosen notary carries out the legal due diligence for the transaction.   

Typical checks include:  

☒ Ownership history and continuity of title;  

☒ Previous deeds;  

☒ Inheritance and matrimonial issues;  

☒ Public Registry and Land Registry records;  

☒ Mortgages, hypothecs, privileges, cautions, and other encumbrances;  

☒ Ground rent or emphyteusis;  

☒ Servitudes and common areas;  

☒ Identity, capacity, and authority of the parties;  

☒ Tax requirements;  

☒ AIP requirements, where applicable; and  

☒ Arrangements for the cancellation of any existing seller security.  

The notary also coordinates the required tax, duty, and registration procedures.  

Property and Planning Checks  

The notary’s legal review does not replace an architectural or technical inspection.  

Buyers are strongly encouraged to engage an architect to review matters such as:  

• planning permits and approved plans;  

• building compliance;  

• boundaries and access;  

• structural condition;  

• alterations;  
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• roofs and common areas;  

• utilities and services;  

• completion status; and  

• Energy Performance Certificate documentation.  

Additional specialist inspections may be appropriate for older properties or where specific concerns 

are identified.  

Role of the Notary  

A Maltese notary is required for the property transfer.  

The buyer normally selects the notary, who usually:  

• prepares the promise of sale;  

• carries out the title and legal searches;  

• prepares the final public deed;  

• handles tax and duty formalities;  

• coordinates payment and closing documentation; and  

• registers the transaction after completion.  

The notary acts as an impartial public officer rather than as the buyer’s personal legal representative.  

Is a Lawyer Required?  

A separate lawyer or advocate is not required in every transaction.  

However, a buyer or seller may choose to appoint one for independent advice, negotiations, complex 

ownership or company structures, tax matters, disputes, or situations where the parties’ interests may 

differ.  

Preliminary Agreement  

The Preliminary Agreement may be signed privately or in the form of a Notarial Deed.  

It establishes the key terms of the transaction, including the purchase price, deposit, closing deadline, 

and any financing or other conditions.  

Once signed, it creates a legally binding obligation between the parties.  

When Does Ownership Transfer?  

The promise of sale creates a contractual obligation to proceed with the transaction, subject to its 

agreed conditions, but it does not transfer ownership.  

Legal ownership transfers when the final public deed of sale is signed and published before the 

Maltese notary.  

Registration and post -deed filings then update the official public and tax records. 
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Escrow, Payment  
and Closing   
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Escrow, Payment and Closing  

The final stage of the Maltese property transaction involves preparing the remaining funds and taxes, 

signing the final public deed before the notary, releasing the purchase funds, and completing the 

required registration procedures.  

Payment of the Purchase Price  

The remaining purchase price is paid before or at the final deed through the banking and notarial 

arrangements agreed for the transaction.  

Funds may come from:  

• the buyer’s own bank account;  

• the financing bank, where a mortgage is used; or  

• a combination of buyer funds and mortgage financing.  

At closing, the notary accounts for the purchase price, outstanding duty and tax, any seller loan 

repayment, cancellation of security, and agreed retentions before the net proceeds are released to 

the seller.   

What Happens to the Deposit?  

The deposit paid at the promise -of -sale stage is normally credited toward the purchase price.  

Who holds the deposit and when it can be released depend on the terms of the promise of sale. For 

example, the deposit may be retained by the notary until certain conditions are satisfied, paid to the 

seller, or released at another agreed stage.  

The agreement should clearly state what happens to the deposit if a financing, AIP, title, planning, or 

other contractual condition is not satisfied.  

Closing & Ownership Transfer  

Closing usually takes place at the buyer’s notary’s office or, where financing is involved, at the lending 

bank or another agreed location.  

The closing process can be summarized as:  

1    Final Conditions Satisfied  

2     Funds & Taxes Prepared  

3     Final Public Deed Signed and Published  

4     Purchase Funds Released  

5     Keys/Possession Delivered  

6     Deed and Security Registered  



 

Cross Border Referral Guide   27  / 28  

The notary must be satisfied that the deed can be published, cleared funds are available, and all 

required tax, mortgage, retention, and cancellation arrangements are in place before the transaction 

is completed.  

When Does Ownership Transfer?  

Legal ownership transfers when the final public deed is signed and published before the Maltese 

notary.  

Possession and keys are generally handed over at the same time unless the final deed provides for a 

different arrangement.  

Registration and post -closing filings then update the relevant public and tax records.  

Typical Transaction Timeline  

Transaction  Example  Timeline  

Cash Purchase  Approximately 8  – 12 weeks where title and planning records are 

straightforward and no AIP permit is required  

Financed Purchase  Approximately 3  – 6 months  

Promise of Sale Period  Around 3 months is common, although it may extend where financing, 

AIP approval, construction, inheritance, permits, or title issues require 

additional time  

 

 

 

Can the Purchase Be Completed Remotely?  

Need to be physically present?  

☐ Yes | ☒No – If represented through a valid Power of Attorney.  

Remote closing possible?  

☒ Yes | ☐No  

A properly drafted Power of Attorney may authorize a representative to sign the 

promise of sale and/or final public deed.  

A Power of Attorney executed outside Malta may require notarization, apostille or 

legalization, translation, and advance approval by the Maltese notary and, where 

financing is involved, the lender.  

Closing Requirements for International Buyers  

International buyers should be prepared to provide:  

• valid identification and proof of address;  

• Maltese tax registration details;  

• source -of - funds and banking documentation;  
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• mortgage documentation, where applicable;  

• AIP approval, where required;  

• any foreign civil or corporate documents required by the notary;  

• certified translations, apostille, or legalization where applicable; and  

• a valid Power of Attorney if the buyer will not attend personally.  

The exact closing documentation will depend on the buyer, property, financing arrangements,  

and any conditions contained in the promise of sale.   


