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INntroduction

Cross-border referrals create an important opportunity for REMAX agents to serve
clients beyond their local market.

However, purchasing property in another country can involve different legal
requirements, transaction processes, timelines, costs, and local practices.
Understanding these differences helps referring agents and Regional Referral
Coordinators set realistic expectations, communicate confidently with clients,
and support a smoother handover to the receiving REMAX office.

This guide provides an overview of the residential property purchase process in
Poland, with particular focus on the information most relevant to international
buyers and the REMAX professionals supporting them.

It is designed to help you understand:

requirements that may apply to international buyers;

how offers, contracts, payments, and closing typically work;

e the professionals involved during the transaction;

e typical costs and commission practices;

e important differences a foreign buyer should be aware of; and

e what to expect when coordinating a cross-border referral with a REMAX office
in Poland

How to Use This Guide
Use this document as a reference before and during a cross-border referral.

Before introducing a client to a REMAX professional in Poland, review the sections
that are most relevant to the client’s situation. Once the referral has been made, the
receiving REMAX agent should remain the primary source of guidance regarding
the local property search and transaction process.

The information in this guide is intended as a practical orientation for REMAX
professionals. Individual transactions may vary depending on the buyer, property,
financing arrangements, location, and applicable regulations.

This guide does not replace legal, tax, financial, or other professional advice. Clients
should be encouraged to obtain appropriate professional advice where required.
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Disclaimer

Any references in these materials to commissions, fees, costs, financial models,
revenues, profitability, performance levels, targets or other commercial matters are
provided solely for general information and illustrative purposes. They are not
intended to constitute, and should not be understood as, recommendations,
requirements, targets or benchmarks regarding the prices, commissions, fees,
discounts or other commercial terms to be applied by any REMAX office,
Broker/Owner or Sales Associate. Each independently owned and operated REMAX
office must determine its own prices, commissions, fees, discounts, commercial
terms, business strategy and other business decisions independently, based on its
own circumstances and in compliance with applicable law.

REMAX is an international network of independently owned and operated
franchised real estate offices.

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate is
conducting business for its own risk and benefit.

REMAX LLC (i) is not a party to, nor involved in, any agreements reached or
concluded with any third party and (ii) does not assume any liability as a result of
any business dealings between REMAX Europe, Regional Directors and Franchisees
or Sales Associates and any third party.

/
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Poland at a Glance

International Buyer Eligibility 000
w5
WLHW

e EU, EEA, and Swiss citizens may purchase real
estate, including houses and land, without a
special permit.

* Non-EU/EEA/Swiss citizens generally require
a permit from the Ministry of the Interior and
Administration (MSWiA) when purchasing a
house, land, or property that includes a share
in land.

e Additional restrictions may apply in border
zones.

e Agricultural land over 0.3 hectares is subject
to additional rules, including potential pre-
emption rights of the National Support Centre
for Agriculture (KOWR).

* |ndividual buyers generally require a Polish
PESEL number for tax and notarial formalities.

Mortgages are commonly used in the

Polish market. Foreign buyers generally

need income earned in PLN, a residence permit,

and a PESEL number, so most non-resident

buyers will not qualify for Polish financing and

should plan for a cash purchase or financing
arranged in their home country.

Financing

Typical Timeline

oom
oom
OOm
Ea:u:l'

Cash Purchase
Approximately 1 - 3 weeks

Financed Purchase
Approximately 1.5 - 3 months

Mortgage Processing
Approximately 4 - 8 weeks

Due Diligence
Approximately 3 - 30 business days

Cross Border Referral Guide

Typical Purchase Process X
Property Search X(\

Offer

Due Diligence

Preliminary Agreement & Deposit

Financing/Permit, if applicable

Final Notarial Deed

Property Handover

An accepted email or verbal offer is not legally

binding. The transaction generally becomes

binding when the Preliminary Agreement is signed.

NOuhHAhWDND=

Closing & Ownership Transfer

The final transfer must be completed

through a Notarial Deed (akt notarialny).

A notary is legally required and submits the
application to update the Land and Mortgage
Register following execution of the deed.

Legal ownership transfers at the moment the Final
Notarial Deed is signed.

Remote Transactions
Need to be physically present?

Yes OO0 | No
(if represented through a valid Power of Attorney.)

Remote closing possible?
Yes X| No O

A Power of Attorney executed abroad generally
requires an apostille or legalization and a sworn
Polish translation.
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Typical Cost Buyer Seller

Property Transfer Tax/VAT X O
Notary & Land Register Fees X
Real Estate Commission X'
Legal Fees X' X
Financing-Related Costs X O

For resale properties, the buyer generally pays 2% Civil Law Transaction Tax (PCC). New-build
purchases are generally subject to VAT included in the purchase price instead of PCC.

P e
Looking to receive referrals from
UK, Ukraine, Germany

ll T T
.

Key Referral Markets

Looking to send referrals to

Spain, Italy, Germany

" Where applicable.
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Buyer Reguirements in Poland

Foreign buyers can purchase residential property in Poland, but the requirements depend on
nationality and whether the property includes land.

Buyer Eligibility

Buyer General Requirement

EU/EEA/Swiss May purchase residential property, houses, and land without an MSWiA
Citizens permit.

Non-EU/EEA/ May generally purchase residential apartments, but a permit from the
Swiss Citizens Ministry of the Interior and Administration (MSWiA) is required when

purchasing houses, land, or property that includes a share in land.

Agricultural/Border-  Additional restrictions may apply, including KOWR pre-emption rights for
Zone Property agricultural land over 0.3 hectares and special rules in border zones.

Other Requirements

Requirement What to Know
PESEL Number Generally required for individuals to complete tax and notarial formalities.
NIP Required for companies.

Polish Bank Account Not legally required, but highly recommended for PLN payments and local
mortgage arrangements.

Foreign-Language Must be translated into Polish by a certified/sworn translator.
Documents

Language at Closing If the buyer is not fluent in Polish, a sworn translator must be present at the
notary signing.

Power of Attorney May be used if the buyer cannot attend personally. A foreign Power of
Attorney generally requires apostille/legalization and sworn translation into
Polish.

Financing Considerations

Foreign buyers may obtain mortgage financing in Poland, but the criteria are restrictive in practice.
Under Polish Financial Supervision Authority rules, mortgages are issued in the currency in which the
borrower earns their income, so a Polish mortgage generally requires the buyer to earn income in
PLN. Buyers also generally need a residence permit and a PESEL number.

This means most non-resident foreign buyers will not qualify for Polish mortgage financing and
should plan to purchase with cash or arrange financing in their home country. Referring agents
should establish how the purchase will be funded before making the referral.

Where a buyer does qualify, mortgage approval typically takes approximately 4 - 8 weeks.
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What to Establish Before the Referral

Before referring the buyer, establish:

X

Nationality

Property type, particularly whether land is included

X

X

Whether the property is located in a border zone or includes agricultural land

Whether financing will be required, how the purchase is funded, if buyer earns income in PLN

X

Whether the buyer will need to complete the transaction remotely

X

These details allow the receiving REMAX agent to identify any permit, financing, translation, or
documentation requirements early in the process.

Cross Border Referral Guide 10/ 23
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Example Costs & Taxes

Transaction costs in Poland depend on whether the property is purchased on the resale market or
from a developer, as well as whether financing or additional professional services are required.

Example Buyer Costs

Cost Example Amount/What to Know

Civil Law Transaction 2% on resale properties

Tax (PCC)

VAT on New Builds No PCC; purchase price generally includes 8% or 23% VAT

Notary Fees Regulated by law and based on property value; typically around PLN

1,000 - 3,000 + VAT

Land & Mortgage Typically around PLN 200 - 1,000
Register Fees

Real Estate Commission  May apply depending on the brokerage agreement
Legal Fees Variable, where a lawyer is appointed

Sworn Translation Variable. Required for all foreign-language documents and a sworn
translator must be present at signing

Mortgage Costs Additional bank, valuation, and mortgage-registration costs may apply

Example Seller Costs

Cost Example Amount/What to Know

Real Estate Commission  For example, 3 - 5% of the sale price
Legal Fees Variable, where applicable

Other Transaction Costs  May apply depending on the property and circumstances

Ongoing Property Tax

After closing, the new owner must register the property with the local municipality within 14 days for
annual property tax purposes.

Important

Exact taxes and transaction costs should be confirmed for the individual property and buyer
circumstances.
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Real Estate Agency & Commission
Practices

In Poland, commission arrangements vary by brokerage agreement.

Buyer & Seller Commission

Commission For example, 3 - 5% of the sale price

VAT 23% added to brokerage services

Seller Often pays the commission under an exclusive listing agreement
Buyer May pay commission where separately represented

Commission Limits No legal maximum; commissions are fully negotiable

Buyer Representation

REMAX Poland estimates that approximately 20 - 35% of transactions involve buyer representation.

Buyer representation is becoming more common, particularly among international buyers and
investors.

How Commission Is Collected

Practice & Typical Approach

Who invoices the client? The REMAX office

When is commission Often 50% at the Preliminary Agreement and 50% at final closing
typically due?

Can payment timing Yes. Depending on the brokerage agreement, 100% may be due at
vary? either the Preliminary Agreement or final contract

Is commission negotiable? Yes

Real estate offices in Poland do not hold client deposits. Deposits are paid directly to the seller or
held in a notary escrow account.
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Finding a Property and Making an
Offer

As the referring Agent, you can support your client by searching remax.eu or REMAX Poland’s listing
platform on their behalf, helping them identify which regions might fit their search criteria and
informing them about what to expect when it comes to the purchase process.

After identifying a suitable geographic area that matches your client’s criteria, reach out to your
REMAX Poland contact or if you do not have one yet, reach out to REMAX Poland’s Referral
Coordinator to identify the best contact partner from the REMAX Poland network. From there you
can coordinate a handoff for your client, since the local agent will officially take over the property
search, with you being a secondary point of contact.

The local agent on site will work with the buyer to understand their requirements, identify suitable
properties, provide local market insight, coordinate property viewings, and guide them through the
offer and negotiation process.

Making an Offer

Offers in Poland are typically submitted in writing or by email.

An accepted email or verbal offer is not legally binding. After the main terms are agreed, the agent
typically prepares a reservation form or heads of terms and gathers the property documentation for
the notary or lawyer.

Due Diligence Before the Preliminary Agreement

Legal and technical due diligence is generally completed before the Preliminary Agreement is signed.
This may include:

¢ review of ownership and the Land and Mortgage Register;

¢ checks for mortgages, liens, easements, or other encumbrances;

¢ review of relevant property documentation; and

¢ atechnical inspection, where requested by the buyer.

Technical inspections are becoming increasingly common and are typically completed before the

buyer signs the Preliminary Agreement.

Preliminary Agreement

There is no single mandatory purchase agreement template. Instead, buyers commonly enter into a
Preliminary Agreement, either privately or in the form of a Notarial Deed.

The agreement typically establishes:

¢ the property and agreed purchase price;
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e payment terms;

e the deposit;

¢ the deadline for the final purchase deed;

¢ financing conditions, where applicable; and
e other agreed obligations of the parties.

The transaction generally becomes legally binding when the Preliminary Agreement is sighed.

Financing Conditions

Financing contingencies are commonly included where the buyer requires a mortgage.

If the Preliminary Agreement includes an appropriate financing condition and the buyer is unable to
obtain the mortgage, the deposit can be refunded.

Without such a condition, failure to obtain financing may result in the buyer being treated as in
default.

Deposit
A deposit of approximately 5 - 10% of the purchase price is typical, with 10% being common.

Two different forms of payment may be used:

Deposit Type What It Means

Zadatek Forfeitable deposit. If the buyer defaults, the seller generally keeps it. If the seller
defaults, the seller generally returns double the amount.

Zaliczka Advance payment that is generally refundable 1:1.

The deposit is paid directly to the seller or may be held in a notary escrow account. REMAX offices in
Poland do not hold client deposits.

Typical Process

1 / Offer Accepted

2 / Due Diligence

3 / Preliminary Agreement & Deposit
4 / Financing/Permit, if applicable

5 / Final Notarial Deed

There is no statutory cooling-off period for standard private or resale transactions once the buyer has
entered into the binding Preliminary Agreement.
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Purchase Agreement and Legal
Process

Once the Preliminary Agreement has been signed, the transaction moves toward financing or permit
approval where required, final legal checks, and execution of the Final Notarial Deed.

Legal Due Diligence

Due diligence is generally completed before the Preliminary Agreement, with a final verification
before closing.

Typical checks include:

Ownership and title

X

Mortgages, liens, easements, and other encumbrances

X

LAND and Mortgage Register entries

X

Co-ownership or rights of first refusal

X

Access to a public road, where relevant

X

Required property and administrative documents

X

The notary performs the formal Land and Mortgage Register checks, supported where needed by the
agent or lawyer.

Role of the Notary

A notary is legally required to transfer ownership of real estate in Poland.

The notary:

e prepares the Final Notarial Deed;

¢ verifies the legal documentation required for the transfer;

¢ checks the Land and Mortgage Register before signing; and

¢ submits the electronic application to update the Land and Mortgage Register after execution.

A separate lawyer is optional but may be advisable for complex transactions or international buyers.

Preliminary Agreement

The Preliminary Agreement may be signed privately or in the form of a Notarial Deed.

It establishes the key terms of the transaction, including the purchase price, deposit, closing deadline,
and any financing or other conditions.

Once signed, it creates a legally binding obligation between the parties.
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Typical Legal Process

1 / Offer Accepted

2 / Due Diligence

3 / Preliminary Agreement & Deposit

4 / Financing/MSWiA Permit, if applicable
5 / Final Notarial Deed

6 / Property Handover

When Does Ownership Transfer?

Legal ownership transfers at the exact moment the Final Notarial Deed of Transfer is signed before

the notary.

The subsequent Land and Mortgage Register update confirms the new ownership, but the transfer

itself occurs at signing.

/

Cross Border Referral Guide

20/ 23



177

Escrow, Payment
anhd Closing




Escrow, Payment and Closing

The transaction is completed through the Final Notarial Deed of Transfer (akt notarialny) signed
before a Notary Public. The remaining purchase price is then paid according to the agreed payment
structure.

Payment of the Purchase Price
The remaining funds are typically paid after signing the final deed.

e Cash buyers generally pay by bank transfer at the time of signing.

¢  Where financing is used, the bank typically releases the loan funds directly to the seller within
approximately 3 - 14 days after receiving the signed deed and mortgage registration request.

¢  Where additional security is required, funds may be held in a notary escrow account (depozyt

notarialny).

Closing & Ownership Transfer

The closing typically follows:

1 / Final Documentation

2 / Final Notarial Deed Signed

3 / Balance Paid

4 / Land Register Application Submitted

5 / Property Handover

Legal ownership transfers at the exact moment the Final Notarial Deed is signed before the notary.

The notary then submits the electronic application to update the Land and Mortgage Register,
generally on the same day or within 1 - 2 business days. The court registration itself may take several
weeks or months.

Property Handover

Following completion, the parties typically sign a Property Handover Protocol (Protokdt Zdawczo-
Odbiorczy).

The protocol records items such as:
¢ meter readings;
¢ transfer of keys; and

¢ the condition of the property at handover.
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It is also used to support the transfer of electricity, gas, water, heating, and other utility accounts into
the buyer’s name.

Typical Transaction Timeline

Transaction Typical Timeline

Cash Purchase Approximately 1 - 3 weeks
Financed Purchase Approximately 1.5 - 3 months
Mortgage Processing Approximately 4 - 8 weeks

Due Diligence Approximately 3 - 30 business days

% Can the Purchase Be Completed Remotely?

Need to be physically present?

O Yes | XNo - If represented through a valid Power of Attorney.

Remote closing possible?
Yes | OONo

A Power of Attorney executed abroad generally requires apostille or legalization
and a sworn translation into Polish.

Closing Requirements for International Buyers

International buyers should typically be prepared to provide:

¢ valid passport or identification;

e PESEL number;

¢ financing documentation, where applicable;

e any required MSWiA permit;

¢ officially translated foreign-language documents; and

¢ avalid Power of Attorney if completing the purchase remotely.

If the buyer is not fluent in Polish, a sworn translator must be present at the notarial signing.
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