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INntroduction

Cross-border referrals create an important opportunity for REMAX agents to serve
clients beyond their local market.

However, purchasing property in another country can involve different legal
requirements, transaction processes, timelines, costs, and local practices.
Understanding these differences helps referring agents and Regional Referral
Coordinators set realistic expectations, communicate confidently with clients,
and support a smoother handover to the receiving REMAX office.

This guide provides an overview of the residential property purchase process
in Spain, with particular focus on the information most relevant to international
buyers and the REMAX professionals supporting them.

It is designed to help you understand:

requirements that may apply to international buyers;

how offers, contracts, payments, and closing typically work;

e the professionals involved during the transaction;

e typical costs and commission practices;

e important differences a foreign buyer should be aware of; and

e what to expect when coordinating a cross-border referral with a REMAX office
in Spain

How to Use This Guide
Use this document as a reference before and during a cross-border referral.

Before introducing a client to a REMAX professional in Spain, review the sections
that are most relevant to the client’s situation. Once the referral has been made, the
receiving REMAX agent should remain the primary source of guidance regarding
the local property search and transaction process.

The information in this guide is intended as a practical orientation for REMAX
professionals. Individual transactions may vary depending on the buyer, property,
financing arrangements, location, and applicable regulations.

This guide does not replace legal, tax, financial, or other professional advice. Clients
should be encouraged to obtain appropriate professional advice where required.
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Disclaimer

Any references in these materials to commissions, fees, costs, financial models,
revenues, profitability, performance levels, targets or other commercial matters are
provided solely for general information and illustrative purposes. They are not
intended to constitute, and should not be understood as, recommendations,
requirements, targets or benchmarks regarding the prices, commissions, fees,
discounts or other commercial terms to be applied by any REMAX office,
Broker/Owner or Sales Associate. Each independently owned and operated REMAX
office must determine its own prices, commissions, fees, discounts, commercial
terms, business strategy and other business decisions independently, based on its
own circumstances and in compliance with applicable law.

REMAX is an international network of independently owned and operated
franchised real estate offices.

REMAX Europe, as well as each Regional Director, Franchisee and Sales Associate is
conducting business for its own risk and benefit.

REMAX LLC (i) is not a party to, nor involved in, any agreements reached or
concluded with any third party and (ii) does not assume any liability as a result of
any business dealings between REMAX Europe, Regional Directors and Franchisees
or Sales Associates and any third party.

/
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Spain at a Glance

International Buyer Eligibility 000

Foreign nationals can purchase

property in Spain.

e EU and non-EU buyers follow the
same core conveyancing process.

* An NIE (NUmero de Identificacion de
Extranjero) is normally required to complete
the purchase, pay taxes, and register the
acquisition, but it is not required before
beginning the property search.

¢ Non-EU buyers may require prior military
authorization when purchasing in certain
defence-restricted areas.

* Additional restrictions may apply to coastal,
rural, protected, or tourist-use properties
depending on the location and intended use.

Financing
Foreign buyers can obtain mortgage %

financing in Spain.

e Spanish lenders regularly finance both foreign
residents and non-residents.

¢ Non-residents are commonly offered lower
loan-to-value ratios and may need to provide
more extensive financial documentation.

e Mortgage pre-approval is strongly
recommended before making a firm or
non-refundable commitment.

* Financed transactions commonly take
approximately 6 - 10 weeks or more.

Typical Timeline

Cash Purchase -
Approximately 3 - 6 weeks

Financed Purchase -
Approximately 6 - 10 weeks or more

Due Diligence -
Approximately 1 - 3 weeks for a straightforward
resale transaction

Reservation to Completion -
Often around 30 days as a market reference,
but not a legal deadline

Cross Border Referral Guide
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Typical Purchase Process X
Property Search X(\

Written Offer/Reservation

Reservation Fee

Arras Agreement

Due Diligence & Financing

Public Deed Before Notary

Payment & Handover

Land Registry Filing

The reservation and arras documents can create

binding obligations before the public deed is

sighed, depending on their wording.

O NOULLAWDND=

Closing & Ownership Transfer
The final purchase deed is normally
signed before a Spanish notary.

The balance of the purchase price is paid at
completion, and keys and possession are generally
handed over at the same time.

Ownership normally transfers through the
combination of a valid sale agreement and delivery
of the property, with execution of the public deed
usually constituting delivery. Land Registry
registration is then completed to protect the
buyer’s rights against third parties.

Remote Transactions
Need to be physically present?

Yes O | No
(if represented through a valid Power of Attorney.)

Remote closing possible?
Yes X| No J

A Power of Attorney signed abroad may require
apostille or legalization, a sworn Spanish
translation, and advance acceptance by the notary
and lender where financing is involved.
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Typical Cost Buyer Seller

Property Transfer Tax/VAT O
Stamp Duty (AJD) X O
Notary & Land Registry Fees X1
Real Estate Commission X'
Legal Fees X X
Financing-Related Costs X |
Capital Gains Tax O X
Plusvalia Municipal O X1
Mortgage/Charge Cancellation Costs O X

Purchase taxes vary significantly by Autonomous Community and by whether the property is a resale
or new build. Buyers should receive a transaction-specific estimate before committing.

Key Referral Markets

Looking to send referrals to
Portugal, France, Italy, Germany, United

Looking to receive referrals from
United Kingdom, Germany, Netherlands,
Kingdom, United States, Canada, and France, Italy, Belgium, Poland, Switzerland,
selected Latin American markets Nordic countries, Morocco, Romania

S R A T T
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The most relevant referral markets vary significantly by region within Spain.

" Where applicable.
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Buyer Reqguirements in Spain

Foreign buyers can purchase property in Spain, but they must satisfy identification, tax,
documentation, and anti-money laundering requirements before completion. Purchasing property
does not guarantee residency and the Golden Visa Program has ended in 2025.

Buyer Eligibility

Buyer

General Requirement

EU Citizens
Non-EU Citizens

Special Property
Types/Locations

Other Requirements

Requirement

May purchase property without a general nationality-based restriction.

May also purchase property, but military authorization may be required in
designated defense-restricted areas.

Additional rules may apply to coastal, rural, protected-housing, tourist-use,
or other restricted properties.

What to Know

NIE

Spanish Bank
Account

Identification

Address & Tax
Residence

Marital Status

AML/Source of
Funds

Corporate Buyers
Foreign-Language

Documents

Power of Attorney

Cross Border Referral Guide

Normally required to complete the purchase, pay taxes, and register
ownership. It is not required before beginning the property search, but the
application should be started early.

Not legally required, but strongly recommended for taxes, mortgage
payments, utilities, Community of Owners fees, and ongoing property
expenses.

Valid passport or national identity document required.

Proof of home address and tax residence may be required.

Marital status and matrimonial property regime may affect how title is
taken.

Buyers must provide evidence of the source and traceability of purchase
funds and may need to provide information about professional or business
activity.

Corporate documents and beneficial-owner information are required where
a company or legal entity is purchasing.

May require apostille or legalization and a sworn Spanish translation.

May be used for remote transactions and should be sufficiently specific for
the actions the representative will perform.
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Financing Considerations

Foreign buyers may obtain mortgage financing in Spain, including non-residents.
Non-resident buyers should expect:

* |ower loan-to-value ratios than resident buyers;

* more extensive income, tax, and credit documentation; and

e additional review of affordability and, where relevant, currency risk.

Mortgage pre-assessment is strongly recommended before making a firm or non-refundable

commitment.

What to Establish Before the Referral

Before referring the buyer, establish:

Nationality and country of residence

X

Intended purchase location

X

Intended use of the property

X

Whether financing will be required

X

Whether the buyer already has an NIE

X

X

Whether the property may fall within a defence-restricted or specially regulated area

Whether the transaction may need to be completed remotely

X

These details help the receiving REMAX agent identify any authorization, financing, tax, translation,
or documentation requirements early in the process.

/
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Example Costs & Taxes

Transaction costs in Spain vary significantly depending on whether the property is a resale or new
build, the Autonomous Community, the purchase price, and whether financing is used.

Buyer Costs

Cost

Example Amount/What to Know

Resale Property Transfer
Tax (ITP/TPO)

New-Build VAT

Stamp Duty (AJD)
Notary & Land Registry
Fees

Independent Legal Fees

Mortgage Valuation

Real Estate Commission

Translation/Power of
Attorney/Technical
Reports

Varies by Autonomous Community. General rates commonly range from
approximately 4 - 13%, with progressive rates and reduced rates
applying in some regions. See below for more details.

Normally 10% on residential property purchased from a developer;
certain protected housing may qualify for 4% VAT.

Applies to relevant new-build transactions and varies by Autonomous
Community.

Combined working estimate of approximately 0.3 - 0.7% of the
transaction value

Commonly around 1% of the purchase price + VAT, often subject to a
minimum fee

Typically several hundred euros where financing is used

Often paid by the seller; the buyer may pay a separate fee where a
buyer-representation or property-finding service has been agreed

Variable, where required

Resale Property Transfer Tax (ITP/TPO) by Autonomous Community

General or headline rates for a standard resale acquisition, 2026. These do not include the many
reduced rates and rebates available based on age, disability, family status, habitual residence,
protected housing, property value, or rural location. Rates must be confirmed at the transaction date.

Autonomous

General Resale ITP / TPO

Community

Andalusia 7% general
Aragon Progressive: 8% to 10%
Asturias 8% up to €300,000; 9% €300,000-500,000; 10% above €500,000

Balearic Islands  Progressive: 8% to 13%

Cross Border Referral Guide

12/26



Autonomous
Community

Basque Country

Canary Islands

Cantabria

Castilla-La
Mancha

Castilla y Ledn

Catalonia

Extremadura

Galicia
La Rioja

Community of
Madrid

Region of Murcia
Navarre

Valencian
Community

General Resale ITP / TPO

Foral regime: generally 4% for dwellings; 2.5% may apply to a qualifying habitual
residence. Verify with the relevant Provincial Treasury.

6.5% general

10% general; lower housing rates may apply subject to statutory income, value,
and personal conditions

9% general

8% up to €250,000; 10% on the excess

Progressive: 10% up to €600,000; 11% on €600,000-900,000; 12% on €900,000-
1,500,000; 13% above €1,500,000. A 20% rate applies to certain large-holder or
whole-building acquisitions.

Progressive: 8% up to €360,000; 10% on €360,000-600,000; 11% above
€600,000

8% general

7% general

6% general

7.75% general

Foral regime: 6% general

10% general; 11% where the property value exceeds €1,000,000

The Canary Islands apply IGIC rather than mainland VAT on relevant new-build transactions. Ceuta
and Melilla have separate indirect-tax and rebate rules requiring a separate calculation.

Seller Costs

Cost

Example Amount/What to Know

Real Estate Commission

Capital Gains Tax

Plusvalia Municipal

Mortgage/Charge

Cancellation

Cross Border Referral Guide

For example, approximately 5% + 21% VAT, although negotiable

May apply depending on the seller’s residence status, gain, and
available reliefs

Municipal tax on the increase in urban land value, where applicable

Bank, notary, and Land Registry costs may apply where an existing
mortgage or charge must be removed
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Energy Performance Required sale documentation

Certificate
Community/IBI/Utility Outstanding amounts may need to be settled or apportioned at
Balances completion

For a non-resident seller, the buyer normally withholds 3% of the purchase price and pays it to the
Spanish Tax Agency as a payment on account of the seller’s non-resident capital gains tax.

Ongoing Property Tax

Foreign owners should also plan for:

¢ annual Property Tax (IBl) and municipal charges;

e  Community of Owners fees and special assessments;

¢ Non-Resident Income Tax, where applicable;

¢ tax on rental income where the property is rented; and

¢ insurance, utilities, maintenance, and property-management costs.

Important

Spain does not have one national purchase-tax rate. Taxes and available reductions vary by
Autonomous Community and should be calculated for the specific property and buyer before a non-
refundable commitment is made.

Cross Border Referral Guide 14 /26
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Real Estate Agency & Commission
Practices

In Spain, the seller often pays the real estate commission. Commission rates are negotiable
and should be clearly established in the brokerage agreement.

Buyer & Seller Commission

Commission For example, 5% of the sale price
Seller Typically pays the listing brokerage commission
Buyer May pay a separate fee where a written buyer-representation

or property-finding service has been agreed

VAT 21% is normally added to the commission
Commission Limits No general statutory maximum for standard residential brokerage services
Negotiability Commission rates are negotiable

Buyer Representation

Seller-side representation remains the predominant model in Spain.

Dedicated buyer representation is available and is becoming more common, particularly for
international buyers, relocation clients, and investors. Where buyer representation is used, the
services and fee should be agreed in writing.

In some transactions, both buyer and seller may separately pay for the services provided to them.

How Commission Is Collected

Who invoices the client? The REMAX office

When is commission Commonly at completion when the public deed is signed
typically paid?

Can payment timing vary? VYes. The brokerage agreement may establish a different earning or
payment point

Is commission negotiable? Yes

The brokerage agreement should clearly establish who pays the commission, the amount or
percentage, applicable VAT, services included, and when payment becomes due.

Cross Border Referral Guide 16 /26
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Finding a Property and Making an
Offer

As the referring Agent, you can support your client by searching on remax.eu or REMAX Spain’s
listing platform on their behalf, helping them identify which regions might fit their search criteria and
informing them about what to expect when it comes to the purchase process.

After identifying a suitable geographic area that matches your client’s criteria, reach out to your local
REMAX Spain contact or if you do not have one, reach out to REMAX Spain’s Referral Coordinator to
identify the best contact partner from the REMAX Spain network. From there you can coordinate a
handoff for your client, since the local agent will officially take over the property search, with you
being a secondary point of contact.

The local agent on site will work with the buyer to understand their requirements, identify suitable
properties, provide local market insight, coordinate property viewings, and guide them through the
offer and negotiation process.

Making an Offer

Initial negotiations may take place verbally, by email, or through the real estate agent, but the final
offer should be recorded in writing.

A written offer should typically identify:
* the property;

o offered price;

¢ payment schedule;

¢ validity period,;

¢ proposed completion date; and

¢ any conditions that must be satisfied.

There is no single compulsory national offer form. REMAX offices commonly use locally approved
offer, reservation, and arras templates adapted to the transaction.

An accepted written offer may potentially be binding if the essential terms are sufficiently clear.

Reservation Agreement

Once the buyer wishes to proceed, a reservation agreement is commonly signed and a reservation
fee is paid.

The reservation fee is often approximately €3,000 - €6,000, although the amount varies by
transaction.
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The agreement should clearly state:

* who holds the reservation funds;

e the purpose of the payment;

* whether and when the fee is refundable; and

¢ the conditions for proceeding to the next stage.

The reservation fee may be held by the REMAX office, seller, lawyer, or another agreed stakeholder,

depending on the agreement and applicable regional requirements.

Arras Agreement

The parties commonly proceed to a private deposit agreement known as a Contrato de Arras.

A deposit of approximately 10% of the purchase price is common, although this is a market
convention rather than a statutory amount.

The legal consequences depend on the type of arras agreed:

Type General Effect

Arras Confirms the sale and serves as an advance payment. Breach may lead to a claim
Confirmatorias for performance or damages.

Arras Penales Includes an agreed contractual penalty for breach.

Arras Allows withdrawal under Article 1454 of the Spanish Civil Code. The buyer may
Penitenciales withdraw by losing the deposit; the seller may withdraw by returning twice the
amount received.

The “buyer loses the deposit/seller returns double” rule only applies where this has been clearly
agreed as arras penitenciales.

Financing & Other Conditions

Financing, legal review, inspection, or other contingencies are not automatically included and must
be expressly written into the agreement.

Depending on the transaction, conditions may address:
* mortgage approval;

e satisfactory legal due diligence;

¢ technical inspection;

¢ property valuation;

¢ sale of another property;

¢ required military authorization; or

¢ confirmation of tourist-use rights.
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Buyers requiring financing should include a clear financing condition rather than assume that the
deposit will automatically be refunded if the mortgage is declined.

What Happens After an Offer Is Accepted?

The typical next steps are:

1 / Offer Accepted

2 / Reservation Agreement & Fee
3 / Due Diligence

4 / Arras Agreement & Deposit

5 / Financing, if applicable

6 / Public Deed Before Notary

7 / Completion

The reservation agreement, accepted written offer, or arras agreement may create legally binding
obligations before the final public deed is signed, depending on its wording.
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Purchase Agreement and Legal
Process

Once the reservation and arras stages are complete, the transaction moves into legal due diligence,
contract preparation, financing where applicable, and completion before the notary.

Legal Due Diligence

An independent lawyer appointed by the buyer normally performs the legal due diligence.

Typical checks include:

X

Seller identity, authority, and legal capacity

X

Land Registry ownership and title

Mortgages, attachments, usufructs, easements, and other encumbrances

X

Consistency between the Land Registry, Cadastre, and physical property

X

X

Planning and building compliance

X

Occupancy or habitability documentation, where applicable

Municipal taxes and Community of Owners debts

X

Approved special assessments and planned building works

X

X

Tenancies, occupants, and rights of first refusal

X

Protected-housing, coastal, rural, heritage, or other restrictions

Tourist- or short-term-rental permissions where relevant

X

For off-plan purchases, additional checks should cover the developer, building license, planning
status, guarantees for advance payments, completion terms, and occupancy documentation.

A technical inspection is separate from legal due diligence and is recommended where property

condition or building compliance may be a concern.

Role of the Lawyer

A lawyer is not legally required in every Spanish property transaction, but independent legal
representation is strongly recommended for international buyers.

The buyer’s lawyer typically:

¢ reviews the reservation and arras agreements;
e carries out buyer-side legal due diligence;

e advises on contractual conditions;

¢ coordinates with the notary and other professionals; and
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e assists with completion and post-closing formalities.

Role of the Notary

The notary acts impartially and does not represent either party.

The public deed before a Spanish notary is the normal method of completing a property purchase
and is required in practice for Land Registry registration. A mortgage deed must also be signed
before a notary.

Typical Legal Process

1 / Written Offer/Reservation

2 / KYC & Source-of-Funds Checks

W

/ Legal & Technical Due Diligence

Arras Agreement

Financing & Mortgage Formalities, if applicable
Public Deed Before Notary

Payment & Handover

)
NN N N

8 / Taxes & Land Registry Filing

Where mortgage financing is used, the borrower must receive the prescribed pre-contract
information and attend a separate prior notarial meeting before the mortgage and purchase deeds
are signed.

When Does Ownership Transfer?

Ownership normally transfers through the combination of a valid sale agreement and delivery of the
property.

Unless otherwise agreed, signing the public deed usually constitutes delivery and therefore marks the
point at which ownership transfers.

Land Registry registration does not normally create ownership itself, but it is important for protecting
the buyer’s rights against third parties and should be completed promptly.

Cross Border Referral Guide 23 /26



177

Escrow, Payment
anhd Closing




Escrow, Payment and Closing

The final stage of the transaction normally takes place before a Spanish notary, where the public
deed is signed, the remaining purchase price is paid, and possession is typically handed over to the
buyer.

Payment of the Purchase Price

Spain does not use one nationwide escrow system for residential property transactions.
The remaining purchase funds are normally paid at completion by:

* verified bank transfer;

* bank-issued check; or

¢ acombination of verified payment methods.

Where reservation or arras funds have already been paid, the relevant agreement should clearly
identify who holds the funds and the conditions under which they may be released.

The public deed records the payment method and relevant account details.

Closing & Ownership Transfer

The closing process typically follows:

1 / Final Documentation

2 / Public Deed Signed Before Notary
3 / Remaining Funds Paid

4 / Keys & Possession Delivered

5 / Taxes Paid

6 / Land Registry Filing

Ownership normally transfers through the combination of the sale agreement and delivery of the
property. Unless otherwise agreed, signing the public deed typically constitutes delivery and marks
the transfer of ownership.

Land Registry registration follows completion and protects the buyer’s ownership rights against third
parties.
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Typical Transaction Timeline

Transaction Typical Timeline

Cash Purchase Approximately 3 - 6 weeks

Financed Purchase Approximately 6 - 10 weeks or more

Due Diligence Approximately 1 - 3 weeks for a straightforward resale

Arras Agreement to Completion Often around 30 days, although this is not a legal deadline

Financing, NIE processing, due diligence, foreign documentation, or required authorizations may
extend the timeline.

Can the Purchase Be Completed Remotely?

Need to be physically present?
O Yes | XNo - If represented through a valid Power of Attorney.

Remote closing possible?
Yes | CONo

A sufficiently specific Power of Attorney may authorize a representative to sign
the purchase deed and other transaction documents on the buyer’s behalf.

Where executed abroad, the Power of Attorney may require apostille or
legalization, a sworn Spanish translation, and advance approval by the notary
and lender where financing is involved.

Closing Requirements for International Buyers

International buyers should typically be prepared to provide:
¢ valid passport or national identity document;

* NIE;

¢ proof of home address and tax residence;

¢ marital status and matrimonial property information;

¢ evidence of the source and traceability of purchase funds;
¢ mortgage documentation, where financing is used;

e corporate and beneficial-owner documentation where the buyer is a company or other legal
entity; and

¢ avalid Power of Attorney if the buyer will not attend personally.
Foreign documents may require apostille or legalization and a sworn Spanish translation.

Where mortgage financing is used, the buyer must also complete the required pre-contract mortgage
documentation and prior notarial meeting before the mortgage deed can be signed.
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